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Customer Relationship Summary 
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Reading, PA 19607 
(610) 898-6927  

 
Item 1 - Introduction 
Good Life Advisors, LLC is registered with the Securities and Exchange Commission as an investment advisor.  
Advisory services and fees are different from brokerage services.  It is important to understand the difference and 
carefully consider which account type and services are right for you.  This document provides a summary of the 
services provided by Good Life Advisors, LLC and the associated fees.  In addition, free and simple tools are 
available to research firms and financial professionals at Investor.gov/CRS.  The tools provide educational materials 
about broker-dealers, investment advisors, and investing. 
 
Item 2 - Relationships & Services  
What investment services and advice can you provide me? 
Good Life Advisors, LLC strives to meet with clients, no less than annually, to provide investment advice, develop 
strategies and define goals as well as regularly monitor investments as part of our standard services.  Assets can be 
managed on a discretionary or a non-discretionary basis.  Discretionary authority allows Good Life Advisors, LLC 
to buy and sell securities without asking in advance and without material limitations whereas non-discretionary 
authority would be limited to offering advice, but you would make the decision to buy or sell.  Good Life Advisors, 
LLC receives compensation by charging a quarterly on-going asset management fee.  Good Life Advisors, LLC 
can also receive compensation based on a fixed fee or an hourly fee as disclosed in our ADV 2A.  Advisory services 
are not limited to proprietary products or a limited menu of products.  There is no minimum dollar amount required 
to open an account. 
 

Conversation Starters:  Given my financial situation, should I choose an investment advisory service? Why or 
why not? How will you choose investments to recommend to me?  What is your relevant experience, including 

your licenses, education, and other qualifications? What do these qualifications mean? 
 
Item 3 - Fees, Costs, Conflicts and Standard of Conduct  
What Fees will I Pay? 
Fees and costs affect the value of your account over time.  Good Life Advisors, LLC charges a management fee 
based on a percentage of assets under management and can also charge separately for financial planning and/or an 
hourly consulting engagement.  You pay our advisory fee even if you do not buy or sell and whether you make or 
lose money during the billing period.  Good Life Advisors, LLC has a fiduciary duty to manage an account in a 
cost-effective manner and considers custodian fees, account maintenance fees, fees related to mutual funds (12b-1 
fees) and variable annuities, and other transactional fees (ticket charges) and product-level fees when making 
investment recommendations. In a wrap fee program, the asset-based fee will include most transaction costs and 
fees to the broker/dealer or bank that will hold your assets (called “custody”) and as a result wrap fees are typically 
higher than non-wrap advisory fees.  Paying for a wrap fee program could cost more than separately paying for 
advice and for transactions if there are infrequent trades.  
 
What are your legal obligations to me when acting as my investment advisor? 
As an investment advisor, we always have a fiduciary duty to act in your best interest. 
 
How else does your firm make money and what conflicts of interest do you have? 
Good Life Advisors, LLC does not offer proprietary product, receive payments from third parties for investment 
advice, participate in a revenue sharing agreement or conduct principal trading.  The more assets you have in an 
advisory account, the more you will pay us.  We therefore have an incentive to increase the assets in your account 
to increase our advisory fees.  Additional information about conflicts of interest are available in our ADV 2A. 

http://www.adviserinfo.sec.gov/
http://www.adviserinfo.sec.gov/
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How do your financial professionals make money? 
Financial Professionals are compensated based on a percentage of assets under management.  The percentage 
charged is based on the scope and complexity of your account, the amount of time and expertise required as well as 
the account value.  Financial Professionals can also make money by providing financial plans or charging an hourly 
consulting fee. 
 

Conversation Starters: Help me understand how these fees and costs might affect my investments. If I give 
you $10,000 to invest, how much will go to fees and costs, and how much will be invested for me?  How do 

conflicts of interest affect me, and how will you address them? 
 
Item 4 - Disciplinary History 
Do you or your financial professionals have legal or disciplinary history? 
Good Life Advisors, LLC has no disciplinary history to disclose; however, certain Financial Professionals do. We 
encourage you to visit Investor.gov for a free and simple search tool to research our firm and our financial 
professionals.  To report a problem to the SEC, visit Investor.gov or call the SEC’s toll-free investor assistance line 
at (800) 732-0330.   
 

Conversation Starter: Do you or your financial professionals have legal or disciplinary history? 
 
Item 5 - Additional Information 
Some of our Financial Professionals are registered representatives of LPL Financial LLC (“LPL”), an SEC 
registered broker/dealer and investment adviser. Your Financial Professional can offer you brokerage services 
through LPL or investment advisory services through Good Life Advisors, LLC.  Brokerage services and investment 
advisory services are different, and the fees we, and LPL, charge for those services are different. It is important that 
you understand the differences. In particular, your Financial Professional can earn additional transaction-based 
compensation and have additional conflicts of interest as a result of providing brokerage services through LPL. You 
are encouraged to learn more about LPL by reviewing LPL’s Form CRS – Customer Relationship Summary and 
having a discussion with your Financial Professional. You can also access free and simple tools to help you research 
firms and financial professionals at Investor.gov/CRS, which provides educational materials about broker-dealers, 
investment advisors, and investing. 
 
You could also open a brokerage account with a broker/dealer, where you pay a transaction-based fee, generally 
referred to as a commission, when the broker/dealer buys or sells an investment for you.  With a broker/dealer, you 
can select investments, or the broker/dealer may recommend investments for your account, but the ultimate decision 
to buy or sell will be yours.  A broker/dealer must act in your best interest and not place its interests ahead of your 
interest when recommending an investment or an investment strategy involving securities.  When a broker/dealer 
provides any service to you, the broker/dealer must treat you fairly and comply with a number of specific 
obligations.  Unless you and the broker/dealer agree otherwise, the broker/dealer is not required to monitor your 
portfolio on an ongoing basis. If you were to pay a transaction-based fee in a brokerage account, the more trades in 
your account, the more fees the broker/dealer would charge you.  Consequently, the broker/dealer has an incentive 
to encourage you to trade often.  You can receive investment advice in either type of account, depending on the fee 
structure you prefer.  To request an updated Customer Relationship Summary, please contact us at (610) 898-6927. 
 

Conversation Starter: Who is my primary contact person? Is he or she a representative of an investment 
advisor or a broker/dealer? Who can I talk to if I have concerns about how this person is treating me? 

https://www.investor.gov/
https://www.investor.gov/
https://www.lpl.com/disclosures.html
https://www.investor.gov/CRS
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LPL (referred to as “we” or “us”) is registered with the U.S. 
Securities and Exchange Commission as a broker-dealer 
and an investment adviser. We have a network of financial 
professionals (“Professionals”) who offer brokerage and 
investment advisory services. Brokerage and investment 
advisory services, and the fees we charge for them, differ, 
and it’s important that you understand the differences. 

This relationship summary will explain the various services 
we offer, how we charge for those services, and conflicts of 
interest that exist when we provide our services. To help you 
research firms and financial professionals, you can access 
free and simple tools at Investor.gov/CRS, which also provides 
educational materials about broker-dealers, investment 
advisers, and investing. 

LPL Financial LLC (LPL) 
Relationship Summary Effective September 9, 2020

What investment services and advice can you provide me? 

Our Professionals offer brokerage services, investment 
advisory services, or both, depending on their licenses. 
Each Professional generally provides access to a range of 
investment products, such as stocks, bonds, exchange-
traded funds (ETFs), mutual funds, annuities, and alternative 
investments. Please note that the range of investment 
options available to you may be limited depending on the 
licenses your Professional holds or if he or she is located 
at a financial institution that does not offer certain options. 
Your Professional or account program may also have specific 

requirements, such as account or investment minimums. 
We encourage you to ask your Professional whether any 
investment limitations or account requirements apply.
If your Professional offers you both brokerage and 
advisory services, your Professional will inform you when 
he or she offers an investment recommendation or advice, 
and whether the recommendation or advice is part of a 
brokerage or advisory service. Some of the key differences 
between brokerage and investment advisory services are 
described below.  

Brokerage Services
 § Brokerage services include taking your orders and 

executing your securities transactions; making 
recommendations for you to buy, sell, or hold 
securities; and holding your securities for safekeeping 
(known as having “custody” of your securities).

 § In most cases, we provide recommendations to you on 
specific investments, but you make the final investment 
decisions for your account. We also have a program 
available through a limited number of financial 
institutions in which you make investment decisions on 
your own without any recommendations from us. 

 § We don’t monitor brokerage account investments for 
you, unless we state otherwise in writing. 

 § We may provide brokerage services (but not 
investment recommendations) to you if your 
Professional is providing advisory services through a 
separate investment advisory firm.

Investment Advisory Services
 § Some of the investment advisory services we offer 

include wrap fee programs and non-wrap fee 
programs; mutual fund asset allocation programs; 
advisory programs offered by third-party investment 
advisory firms; financial planning services; retirement 
plan consulting; investment research; digital advice 
programs; and other custom advisory services. 

 § You’ll typically grant us discretion to buy and sell 
investments in your account without asking you in 
advance. You may limit our discretion, such as by 
imposing reasonable restrictions on investing in 
certain securities or groups of securities. In other 
investment advisory accounts, you grant investment 
discretion to another financial institution.

 § Some of our investment advisory accounts are 
nondiscretionary, which means you are required 
to preapprove each investment transaction that 
we recommend.  

 § We’ll typically monitor accounts, and specific 
investments within accounts, on an ongoing basis to 
align with your investment goals. However, in limited-
scope consulting or advisory relationships, we won’t 
provide ongoing monitoring.

https://www.investor.gov/CRS


2

What fees will I pay?

Fees Associated with Brokerage Services
 § For brokerage services, we charge a transaction-based 

fee (sometimes referred to as a commission) every 
time you buy or sell an investment. The amount you 
pay as a transaction-based fee varies according to the 
particular investment and amount invested. The more 
trades you make, the more transaction-based fees we 
earn. This creates an incentive to encourage you to 
trade often. 

 § For investments in stocks or ETFs, the transaction-
based fee is usually charged as a separate commission 
or sales charge. For investments in bonds, this fee is 
typically included as part of the price you pay for the 
investment (called a markup or markdown).

 § For investments in certain products like mutual funds, 
annuities, and alternative investments, we receive 
transaction-based fees from the investment product 
sponsor in the form of asset-based sales charges (e.g., 
sales loads). These fees are based on the amount 
invested in a product and, depending on the product, 
may be based how long you hold the investment. Our 
receipt of asset-based sales loads creates an incentive 
to recommend products or sponsors that include 
such charges.  

Fees Associated with Investment Advisory Accounts 
 § For investment advisory services, we typically charge 

an ongoing quarterly fee (sometimes referred to as an 
asset-based fee). This fee is a percentage of the value 
of your account. You pay this fee even if you don’t buy 
or sell investments. The more assets you have in an 
asset-based fee account, the more you’ll pay us in fees. 
This creates an incentive to encourage you to increase 
the size of your account, including by transferring or 
rolling over assets from other accounts. For some 
types of accounts, there is a per transaction charge in 
addition to an asset-based fee. We may also charge an 
hourly fee or fixed fee for additional services such as 
financial planning and consulting services that are of 
limited duration or nature. 

 § For wrap fee program accounts, you will pay us a 
single asset-based fee for advisory services. This 
fee also covers most transaction costs and certain 
administrative and custodial costs associated with your 
investments. If you expect to trade infrequently or to 
pursue a “buy and hold” strategy, a wrap fee program 
may cost you more than paying for the program’s 
services separately, and you may want to consider 
a brokerage relationship rather than an advisory 
relationship.  

 § The fee you pay to your Professional is generally 
negotiated with him or her directly, and subject to 
different maximums, depending on the advisory 
program selected.

Investing is an individual journey, and we want to provide you 
with options. Below we outline the fees you could be charged 
for both brokerage and advisory accounts depending on your 

investment choices. Fee Schedules for our brokerage and 
advisory programs can be found on lpl.com.

Other Fees and Costs
If applicable to your account, we’ll charge you directly for 
other fees in addition to brokerage commissions and advisory 
fees, including: (1) account maintenance fees such as custody, 
trade confirmation processing, corporate actions, and 
transfer fees; (2) cash management fees such as cash sweep, 
checking, and wire fees; and (3) investment specific fees such 

as those for administration of alternative investments or for 
foreign securities. See the Fee Schedules for our brokerage 
and advisory programs at lpl.com for more information. You 
should understand that these fees are not charged by us if 
your investment is in an account that is held directly with the 
sponsor, and not in an LPL investment account.

More detailed information about our advisory services can 
be found in the Form ADV for your advisory program. Detailed 
information about our brokerage services can be found at 
Brokerage Compensation Information and Related Conflicts of 
Interest. If viewing a paper version of this form, please visit  
lpl.com/CRS for hyperlinks to these documents.

QUESTIONS TO ASK YOUR PROFESSIONAL:

 § Given my financial situation, should I choose an investment 
advisory service? Should I choose a brokerage service? 
Should I choose both types of services? Why or why not? 

 § How will you choose investments to recommend to me? 
 § What is your relevant experience, including your licenses, 

education, and other qualifications? What do these 
qualifications mean?

http://www.lpl.com
https://www.lpl.com/
https://www.lpl.com/disclosures/lpl-financial-firm-brochure-and-program-forms-for-advisory-services.html?_ga=2.226492378.1398880380.1571678542-1128018412.1571678542
https://www.lpl.com/content/dam/lpl-www/documents/disclosures/brokerage_compensation_conflicts_of_interest.pdf?_ga=2.187254881.876239914.1566315945-296807420.1566315945
https://www.lpl.com/content/dam/lpl-www/documents/disclosures/brokerage_compensation_conflicts_of_interest.pdf?_ga=2.187254881.876239914.1566315945-296807420.1566315945
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You may also incur fees charged by the particular investment 
product in which you are invested, including mutual funds, 
ETFs, and other pooled funds, in addition to brokerage 
commissions and advisory fees charged by us. Some of 
these fees may be shared, as described below in Third-Party 
Payments. Certain investment products have significant fees 
triggered by particular events, e.g., annuities may include 
mortality, expense, and administrative fees, and fees for 
excessive transfers or early withdrawals. 
You will pay fees and costs whether you make or lose money 
on your investments. Fees and costs will reduce any amount of 
money you make on your investments over time. Please make 
sure you understand what fees and costs you are paying. 

Detailed information on our advisory fees can be found in the 
Form ADV for your advisory program. Detailed information on 
our brokerage fees can be found at Brokerage Compensation 
Information and Related Conflicts of Interest and, depending 
on the investment product in which you invest, may be 
included in the product’s prospectus or other offering 
document. If viewing a paper version of this form, please visit 
lpl.com/CRS for hyperlinks to these documents.

QUESTIONS TO ASK YOUR PROFESSIONAL:

Help me understand how these fees and costs might affect my 
investments. If I give you $10,000 to invest, how much will go 
to fees and costs, and how much will be invested for me?

When we provide you with a recommendation as your broker-
dealer or act as your investment adviser, we have to act in your 
best interest and not put our interest ahead of yours. At the 
same time, the way we make money creates some conflicts 
with your interests. You should understand and ask us about 
these conflicts because they can affect the recommendations 
and investment advice we provide you. Here are some 
examples to help you understand what this means. If you have 
questions about whether any of these situations could apply to 
your investments, ask your Professional.

Third-Party Payments
We receive compensation from third parties related to 
investments you make in certain products, including 
mutual funds, ETFs, annuities, alternative investments, and 
other investments. This compensation includes ongoing 
distribution charges (e.g., 12b-1 fees or trail payments), 
which an investment product charges you and then pays to 
us. We also receive fees from investment products and/or 
their sponsors for recordkeeping and other administrative 
services we provide in relation to your investments. In some 
accounts we offer, uninvested cash is automatically placed 
into interest-bearing federally insured bank accounts. We 
receive fees for your participation in these “cash sweep” 
programs from the banks sponsoring the programs. The fees 
we receive are typically higher than the interest you earn on 
the cash held in the bank accounts and are in addition to any 
fees you pay to us. This creates an incentive for LPL if you 
maintain a cash balance in your account. Revenue sharing 
payments are another type of third-party compensation 
we receive from sponsors who participate in our marketing 
programs. These programs support our product marketing 
to our Professionals and for education and training efforts, 
and facilitate communications between sponsors and our 
Professionals. Finally, certain sponsors pay us to make their 
investment products available on our platform. Because 

we receive payments from these third parties, there is an 
inherent incentive for us to recommend or invest your assets 
in those investment products. Detailed information regarding 
third-party payments can be found in the Third-Party 
Compensation and Related Conflicts of Interest document on 
lpl.com.

Principal Trading
In brokerage accounts, we sometimes directly buy from you 
or sell to you investments including bonds or certain shares 
of mutual funds, unit investment trusts (UITs), or alternative 
investments. These are called principal trades. If the principal 
trade involves a bond, we receive a markup or markdown by 
either buying the bond from you at a lower price than we will 
sell it for or by selling the bond to you at a higher price than 
we bought it for. That creates an incentive for us to either 
buy the bond from you at the lowest price possible or sell 
the bond to you at the highest price possible and maximize 
our profit on the principal trade. In advisory accounts, 
purchases of mutual funds, UITs, or alternative investments 
may be processed through our proprietary account, but we 
do not receive a markup or markdown in these trades. Also, 
in certain advisory accounts where a third-party investment 
advisory firm has discretion, we trade as principal and receive 
a markup or markdown.
Detailed information on our conflicts of interest can be found 
in the Form ADV for your advisory program and in Brokerage 
Compensation Information and Related Conflicts of Interest. If 
viewing a paper version of this form, please visit lpl.com/CRS 
for hyperlinks to these documents.

QUESTIONS TO ASK YOUR PROFESSIONAL:

How might your conflicts of interest affect me, and how will 
you address them?

What are your legal obligations to me when providing recommendations as 
my broker-dealer or when acting as my investment adviser? How else does 
your firm make money and what conflicts of interest do you have? 

https://www.lpl.com/disclosures/lpl-financial-firm-brochure-and-program-forms-for-advisory-services.html?_ga=2.226492378.1398880380.1571678542-1128018412.1571678542
https://www.lpl.com/content/dam/lpl-www/documents/disclosures/brokerage_compensation_conflicts_of_interest.pdf?_ga=2.187254881.876239914.1566315945-296807420.1566315945
https://www.lpl.com/content/dam/lpl-www/documents/disclosures/brokerage_compensation_conflicts_of_interest.pdf?_ga=2.187254881.876239914.1566315945-296807420.1566315945
https://www.lpl.com/content/dam/lpl-www/documents/disclosures/legal_disclosures.pdf
https://www.lpl.com/content/dam/lpl-www/documents/disclosures/legal_disclosures.pdf
https://www.lpl.com/disclosures/lpl-financial-firm-brochure-and-program-forms-for-advisory-services.html?_ga=2.226492378.1398880380.1571678542-1128018412.1571678542
https://www.lpl.com/content/dam/lpl-www/documents/disclosures/brokerage_compensation_conflicts_of_interest.pdf?_ga=2.187254881.876239914.1566315945-296807420.1566315945
https://www.lpl.com/content/dam/lpl-www/documents/disclosures/brokerage_compensation_conflicts_of_interest.pdf?_ga=2.187254881.876239914.1566315945-296807420.1566315945
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Do you or your financial professionals have legal or disciplinary history?

Additional Information

Yes, LPL and some of our Professionals do. You can access the 
legal and disciplinary histories of LPL and our Professionals 
using a free and simple search tool at Investor.gov/CRS. 

QUESTIONS TO ASK YOUR PROFESSIONAL:

As a financial professional, do you have any disciplinary 
history? For what type of conduct?

Please visit the Disclosures page on lpl.com for more 
information, including a copy of the agreement for the account 
and/or program you are considering, the Form ADV Brochure for 
any advisory program you are considering, detailed information 
on our brokerage services under Brokerage Compensation and 
Related Conflicts of Interest, and more information regarding 
our brokerage and advisory programs under Third Party 
Compensation and Related Conflicts of Interest.
Please visit the Investor Regulatory & Educational Resources 
page on lpl.com to learn more about how to determine your 
investment objective and risk tolerance, among other items. 
We are affiliated with other investment firms. If your Professional 
works with Fortigent, LLC or Allen & Company of Florida, LLC,  
you can find the relationship summaries for those firms at  
lpl.com/fortigent.html and alleninvestments.com/regulatory-
information. More information on our affiliations can be found in 
the Form ADV for your advisory program. 

If viewing a paper version of this form, please visit lpl.com/CRS 
for hyperlinks to cross-referenced documents.
To request up-to-date information or a copy of this 
relationship summary, please call us at (800) 558-7567.
We also encourage you to review the general information 
provided by the U.S. Securities and Exchange Commission 
regarding investing, choosing an investment professional, and 
related considerations, available by visiting Investor.gov. 

QUESTIONS TO ASK YOUR PROFESSIONAL:

Who is my primary contact person? Is he or she a 
representative of an investment adviser or a broker dealer? 
Who can I talk to if I have concerns about how this person is 
treating me?

Our Professionals are primarily independent contractors, 
although a portion are employees or employees of an affiliated 
company. The agreement between each Professional and LPL 
sets out the payments we make to them. Those who provide 
investment advisory services receive a portion of the advisory 
fee you pay. Professionals who provide you brokerage services 
receive a portion of the commissions or markups/markdowns 
from your trades. Receiving a portion of the advisory or 
brokerage fees you pay to us creates an incentive for them 
to encourage you to increase your investment account size 
or trade more frequently. We also compensate Professionals 
based on production, including payments based on the 
amount of client assets they service and the products they 
sell. In addition, our Professionals receive different levels of 
compensation for selling different types of investments or 
services. This could include, for example, a share of the 12b-1 
fees, trail payments, or sales loads paid to us by an investment 
product. Although your Professional must recommend 
investment products or manage your account in your best 
interest, these additional forms of compensation create an 
incentive for them to recommend specific financial products. 
Our Professionals may receive compensation from us in other 
ways, including: 
 § Transition assistance if he or she moves to LPL from another 

company. This assistance can include forgivable loans, 
advance payment of advisory fees, and/or waving or reducing 

other costs associated with transitioning the advisor’s 
business. This assistance creates an incentive to migrate and 
maintain business on our platform from another investment 
platform, and to sell or recommend the sale of investments 
held in an account if we do not offer those investments.  

 § Waived or reduced costs and fees (e.g., for administrative 
services that we provide for your accounts, attending our 
conferences and events, and free or reduced-cost marketing 
materials). These waived and reduced costs and fees create 
an incentive for advisors to associate with us instead of other 
financial firms. 

 § Equity awards in our parent company, LPL Financial Holdings 
Inc., which give your Professional an incentive to remain 
with us during the vesting period applicable to his or 
her stock holdings (the period of time before the stock is 
unconditionally owned). This also gives the Professional a 
financial interest in the success of our business. 

Your Professional is legally required to act in your best interest 
and not put his or her interests ahead of your own. We have 
systems in place to mitigate the conflicts of interest that arise 
from the way he or she makes money, including systems to 
review whether a recommendation is in your best interest. 
More information on compensation can be found at Brokerage 
Compensation Information and Related Conflicts of Interest. If 
viewing a paper version of this form, please visit lpl.com/CRS 
for a hyperlink to this document.

How do your financial professionals make money? 

Member FINRA/SIPC

https://www.investor.gov/CRS
https://www.lpl.com/disclosures.html
https://www.lpl.com/fortigent.html
https://alleninvestments.com/regulatory-information
https://alleninvestments.com/regulatory-information
https://www.lpl.com/disclosures/lpl-financial-firm-brochure-and-program-forms-for-advisory-services.html?_ga=2.226492378.1398880380.1571678542-1128018412.1571678542
https://www.investor.gov/
https://www.lpl.com/content/dam/lpl-www/documents/disclosures/brokerage_compensation_conflicts_of_interest.pdf
https://www.lpl.com/content/dam/lpl-www/documents/disclosures/brokerage_compensation_conflicts_of_interest.pdf
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Item 1 – Cover Page 
 

Registered as Good Life Advisors, LLC | CRD No. 171898 
 

 

ADV 2A - Firm Disclosure Brochure 
2395 Lancaster Pike | Reading, PA  19607 

 
Telephone: 610-898-6927  

www.GoodLifeFA.com  
 

March 26, 2022 
 
 
 
 
 
This brochure provides information about the qualifications and business practices of Good Life 
Advisors, LLC. If you have any questions about the contents of this brochure please contact us at 
(610) 898-6927, Ext. 2080 or Denise.Brochu@GoodLifeFA.com. The information in this brochure has 
not been approved or verified by the United States Securities and Exchange Commission (the 
“SEC”) or by any state securities authority.  The designation “registered investment advisor” does 
not imply a certain level of skill or training.  Additional information about Good Life Advisors, LLC 
also is available on the SEC’s website at www.adviserinfo.sec.gov. 
 

http://www.goodlifefa.com/
mailto:Denise.Brochu@GoodLifeFA.com
http://www.adviserinfo.sec.gov/
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Item 2 – Material Changes 
 
There have been no material changes to report since this brochure was previously filed on March 26, 
2021.  The firm will ensure that clients promptly receive notice of any material changes as well as a 
summary of such changes within 120 days of the close of our business’ fiscal year without a charge. 
 
Currently, our Disclosure Brochure may be requested by contacting us at (610) 898-6927, Ext. 
2080 or Denise.Brochu@GoodLifeFA.com.  
 
Additional information about Good Life Advisors, LLC is also available via the SEC’s website at 
www.advsiserinfo.sec.gov.  The SEC’s website also provides information about any persons affiliated 
with Good Life Advisors, LLC who are registered, or are required to be registered, as investment 
advisor representatives. 

mailto:Denise.Brochu@GoodLifeFA.com
http://www.advsiserinfo.sec.gov/
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Item 4:  Advisory Business  
 
Good Life Advisors, LLC (“Good Life,” “Advisor,” “we,” or “our”) is a Pennsylvania limited liability company 
(“LLC”) formed on July 7, 2014.  Good Life Advisors, LLC is principally owned by Good Life Management 
Co, LLC which is majority owned by Conor Delaney. 
 
Our mission is to help our clients work towards financial independence through planning. We want to 
spend time with clients to determine their goals and objectives, time horizon, risk tolerance, and help 
them make suitable financial decisions for their future. Our mission is to build a long-term relationship 
as their trusted and knowledgeable advisor. We aim to accomplish this through education, training, 
integrity and outstanding client service. 
 
As advisors, we commit ourselves to our clients’ financial goals as if they were our own. Our clients in 
return seek a committed relationship that is equally beneficial for both parties. 
 

GUIDANCE 
Our goal is to simplify the complexity that comes with managing multiple financial considerations. 
As your financial advocate, we fulfill your need for competent, objective financial guidance, 
allowing you more time to devote to business, family, and your personal passions. 
 
EDUCATION 
We proactively guide you in the financial decision-making process, answering your questions and 
providing the resources you and your family require to make educated decisions that will serve 
your best interests-not ours. We seek to address the concern and take the confusion out of the 
financial decision-making process, replacing it with the clarity and confidence you seek. 
 
ADVICE 
At Good Life Advisors, we have access to independent research on the economy and the markets. 
The need to be unbiased and independent is greater than ever with increased changes in the 
economy and unsettling market volatility. This access allows us the freedom to offer clients 
impartial strategies to manage the challenges of wealth accumulation and management. As a 
group of independent advisors, we have no proprietary investment offerings or products allowing 
us to ensure the advice you receive is objective. 
 
EXPERIENCE 
We bring experience and insight to organizing all aspects of your financial life. We encourage 
compatibility with the other professional advisers in your life such as your tax advisors and 
attorneys to help ensure we are offering compatible advice to meet your goals and needs. 

 
Good Life Advisors is part of a fast-growing network of financial professionals who have made the 
decisions to work as independent financial advisors. Even though they are operating as independent 
advisors, using a team approach for support and comradery allows the advisors to collectively share ideas, 
skills set and investment tools. These independent financial advisors may use other “doing business as” 
names.  
 
Asset Management 
The investment advisory services provided by Good Life Advisors are tailored to the specific needs of 
each client. Prior to providing investment advisory services, investment advisor representatives discuss 
with each client, their particular investment objectives, and risk tolerance. Thereafter, we shall implement 
an investment management program that allocates each client’s investment assets in a manner that is 
consistent their designated investment objectives and risk tolerance. 
 
When establishing an investment management program, clients may impose restrictions on investing in 
certain securities or types of securities. Upon request, we will work with clients to accommodate client 
specific restrictions on any of our investments or investment strategy. 

http://www.goodlifefa.com/p/our-story
http://www.goodlifefa.com/p/our-story
http://www.goodlifefa.com/p/our-story
http://www.goodlifefa.com/p/our-story
http://www.goodlifefa.com/p/our-story
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Good Life Advisors participates in advisory programs as portfolio manager, advisor, co-advisor, or solicitor 
depending on the program and depending on the needs or direction of its clients. Clients should discuss 
with the IAR responsible for their account what roles are appropriate, and what programs are appropriate 
for their investment objectives and risk tolerances.  
 
LPL Financial will be the primary custodian, however Good Life Advisors participates in advisory programs 
sponsored by other qualifying custodians including, TD Ameritrade, Aspire and SEI Private Trust 
Company.   
 
LPL Financial Sponsored Platforms 
Strategic Wealth Management (SWM I and SWM II)  
Strategic Wealth Management is the name of the custodial account offered through LPL to support 
investment advisory services provided by Good Life Advisors. Within a SWM account, investment advisor 
representatives provide advice on the purchase and sale of various types of investments, such as loan and 
load waived mutual funds, stocks, bonds, exchange-traded funds (“ETFs”), UITs, alternative investments 
options.  Fee-based variable annuities are also available. The advice is tailored to the individual needs of 
the client based on the investment objective chosen by the client in order to help assist clients in attempting 
to meet their financial goals.  
 
Investment Advisors Representatives can offer SWM I or SWM II. The accounts offer the same investment 
choices and are managed in the same manner, but the fee structure is different. For SWM I, clients are 
charged transaction fees in addition to the advisory fee whereas for SWM II, the transactions fees are 
absorbed as part of the advisory fee.   
 
 Wrap Fee Program 

Good Life Advisors offers SWM II as a wrap fee program where the firm acts as the sponsor and 
portfolio manager.   
 
o A wrap fee program is a comprehensive advisory account with a single fee that covers a 

bundle of services, such as, portfolio management, advice, and investment research as well as 
trade execution, custody, and reporting fee. 

 
o Please see Appendix 1 –Wrap Fee Program Brochure, which is included as a supplement to 

this Disclosure Brochure. The advisory fee for SWM II accounts may be higher than SWM I to 
account for the transaction fees.  

 
Depending on the anticipated level of trading, investment advisor representatives of Good Life Advisors will 
work with each client to determine the most cost-effective fee structure.  
 
Manager Access Select Program (MAS) 
Manager Access Select provides clients access to the investment advisory services of professional 
portfolio management firms for the individual management of client accounts.  Investment advisor 
representative will assist client in identifying a third-party portfolio manager (Portfolio Manager) from a list 
of Portfolio Managers made available by LPL.  The Portfolio Manager manages client’s assets on a 
discretionary basis.  Advisor will provide initial and ongoing assistance regarding the Portfolio Manager 
selection process.   
 
A minimum account value of $50,000 is required for Manager Access Select, however, in certain instances, 
the minimum account size may be lower or higher. 
 
Optimum Market Portfolios Program (OMP) 
OMP offers clients the ability to participate in a professionally managed asset allocation program using 
Optimum Funds shares.  Under OMP, client will authorize LPL on a discretionary basis to purchase and 
sell Optimum Funds pursuant to investment objectives chosen by the client.  Investment advisor 
representative will assist the client in determining the suitability of OMP for the client and assist the client in 
setting an appropriate investment objective.  Investment advisor representative will have discretion to 
select a mutual fund asset allocation portfolio designed by LPL consistent with the client’s investment 
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objective.  LPL will have discretion to purchase and sell Optimum Funds pursuant to the portfolio selected 
for the client.  LPL will also have authority to rebalance the account.   
 
A minimum account value of $10,000 is required for OMP.  In certain instances, LPL will permit a lower 
minimum account size. 
 
Model Wealth Portfolios Program (MWP) 
MWP offers clients a professionally managed mutual fund asset allocation program.  Good Life Advisors 
will obtain the necessary financial data from the client, assist the client in determining the suitability of the 
MWP program and assist the client in setting an appropriate investment objective.  The investment advisor 
representative will initiate the steps necessary to open an MWP account and have discretion to select a 
model portfolio designed by LPL’s Research Department consistent with the client’s stated investment 
objective.  LPL’s Research Department or third-party portfolio strategists are responsible for selecting the 
mutual funds or ETFs within a model portfolio and for making changes to the mutual funds or ETFs 
selected.   
 
The client will authorize LPL to act on a discretionary basis to purchase and sell mutual funds and ETFs 
and to liquidate previously purchased securities.  The client will also authorize LPL to effect rebalancing for 
MWP accounts.    
 
MWP requires a minimum asset value for a program account to be managed. The minimums vary 
depending on the portfolio(s) selected and the account’s allocation amongst portfolios. The lowest 
minimum for a portfolio is $10,000. In certain instances, a lower minimum for a portfolio is permitted.  
 
 
Small Market Solution (SMS) Program 
Under SMS, LPL Research (a team of investment professionals within LPL) creates and maintains a series 
of different investment menus (“Investment Menus”) consisting of a mix of different asset classes and 
investment vehicles (“investment options”) for clients that sponsor and maintain participant-directed defined 
contribution plans (“Plan Sponsors”). The Plan Sponsor is responsible for selecting the Investment Menu 
that it believes is appropriate based on the demographics and other characteristics of the Plan and its 
participants. LPL Research is responsible for the selection and monitoring of the investment options made 
available through Investment Menus (“Fiduciary Selection Services”). The investment options that are 
offered through SMS are limited to the specific investments available through the record keeper that the 
Plan Sponsor selects. The Plan Sponsor may only select an Investment Menu in its entirety and does not 
have the option to remove or substitute an investment option. 
 
If the Plan is subject to ERISA, LPL will be a “fiduciary” and serve as “investment manager” (as that term is 
defined in section 3(38) of ERISA) in connection with the Fiduciary Selection Services. None of the 
services offered under SMS other than the Fiduciary Selection Services will constitute “investment advice” 
under 3(21)(A)(ii) of ERISA, or otherwise cause LPL or Good Life Advisors to be deemed a fiduciary. 
 
In addition to the Fiduciary Selection Services, Plan Sponsor may also select from a number of non-
fiduciary consulting services available under SMS that are provided by Good Life Advisors. These 
consulting services may include, but are not limited to general education, and support regarding the Plan 
and the investment options selected by Plan Sponsor; assistance regarding the selection of, and ongoing 
relationship management for, record keepers and other third-party vendors; Plan participant enrollment 
support; and participant-level education regarding investment in the Plan. These consulting services do 
not include any individualized investment advice to the Plan Sponsor or Plan participants with respect to 
Plan assets, and LPL and Good Life do not act as fiduciaries under ERISA in providing such consulting 
services. 
 
Guided Wealth Portfolios (GWP) 
GWP offers clients the ability to participate in a centrally managed, algorithm-based investment program, 
which is made available to users and clients through a web-based, interactive account management portal 
(“Investor Portal”).  Investment recommendations to buy and sell exchange-traded funds and open-end 
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mutual funds are generated through proprietary, automated, computer algorithms (collectively, the 
“Algorithm”) of FutureAdvisor, Inc. (“FutureAdvisor”), based upon model portfolios constructed by LPL and 
selected for the account as described below (such model portfolio selected for the account, the “Model 
Portfolio”). Communications concerning GWP are intended to occur primarily through electronic means 
(including but not limited to, through email communications or through the Investor Portal), although 
[Advisor] will be available to discuss investment strategies, objectives, or the account in general in person 
or via telephone.  
 
A preview of the Program (the “Educational Tool”) is provided for a period of up to forty-five (45) days to 
help users determine whether they would like to become advisory clients and receive ongoing financial 
advice from LPL, FutureAdvisor and [Advisor] by enrolling in the advisory service (the “Managed Service”).  
The Educational Tool and Managed Service are described in more detail in the GWP Program Brochure. 
Users of the Educational Tool are not considered to be advisory clients of LPL, FutureAdvisor or [Advisor], 
do not enter into an advisory agreement with LPL, FutureAdvisor or [Advisor], do not receive ongoing 
investment advice or supervisions of their assets, and do not receive any trading services. 
 
A minimum account value of $5,000 is required to enroll in the Managed Service. 
 
Financial Planning Services 
Good Life Advisors through its investment advisor representatives generally provides financial planning as 
part of a comprehensive asset management engagement.  However, financial planning is available 
separately for a separate fee. The client is under no obligation to act upon the investment adviser’s 
recommendations.  The type of plan can vary greatly depending on the scope and complexity of a 
particular individual’s financial situation but may include: 
 
Planning Strategies for Families and Individuals 
 

• Retirement – planning an investment strategy with the objective of providing inflation-adjusted 
income for life.  

 
College / Education – planning to pay the future college / education expenses of a child or 
grandchild. 

 
• Insurance Needs – planning for the financial needs of survivors to satisfy such financial 

obligations as housing, dependent childcare, and spousal arrangements as well as education. 
 

• Estate Planning – planning that focuses on the most efficient and tax friendly option to pass on an 
estate to a spouse, other family members or a charity. 

 
• Cash Flow/ Budget Planning – planning to manage expenses against current and projected 

income. 
 

• Tax Planning – planning a tax efficient investment portfolio to maximize deductions and off-setting 
losses. 

 
• Investment Planning – planning an investment strategy consistent with particular objectives, time 

horizons and risk tolerances. 
 

 

Planning Strategies for Businesses 
 

• Business Entity Planning – review the various forms of business structures in relation to liability 
and income tax considerations. 

 
• Qualified Retirement Plans – evaluate the types of retirement plans established by an employer 

for the benefit of the company’s employees. 
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• Stock Option Planning – planning to maximize the value of employer issued stock options and 

optimize what to exercise and what to hold. 
 

• Key Person Planning – evaluate the life insurance needs required in the event of the sudden loss 
of a key executive in order to buy time to find a new person or to implement other strategies to 
continue the business. 

 
• Executive Benefits – planning to attract, reward and retain top executive talent. 

 
• Deferred Compensation Plans – planning for the use of tax deferred funds to be withdrawn and 

taxed at some point in the future.  
 

• Business Succession Planning – planning for the continuation of a business after key executives 
move on to new opportunities, retire or pass away with the use of buy-sell agreements, key-man 
insurance and engaging independent legal counsel as needed. 

 
 

Prior to engaging Good Life Advisors to provide stand-alone planning or consulting services, clients are 
required to enter into a Financial Planning and Consulting Agreement setting forth the terms and 
conditions of the engagement (including termination), describing the scope of the services to be provided, 
and the portion of the fee that is due from the client prior to Good Life Advisors commencing services. If 
requested by the client, Good Life Advisors may recommend the services of other professionals for 
implementation purposes, including our IARs in their individual capacities as registered representative of 
LPL Financial and as licensed insurance agents (“Recommended Professional”).   
 
Comprehensive Financial Planning  
This service involves working one-on-one with a planner over an extended period of time. By paying a 
monthly retainer, clients get continuous access to a planner who will work with them to design their plan. 
The planner will monitor the plan, recommend any changes, and ensure the plan is up to date. Upon 
desiring a comprehensive plan, a client will be taken through establishing their goals and values around 
money. They will be required to provide information to help complete the following areas of analysis: net 
worth, cash flow, insurance, credit scores/reports, employee benefit, retirement planning, insurance, 
investments, college planning and estate planning. Once the client’s information is reviewed, their plan will 
be built and analyzed, and then the findings, analysis and potential changes to their current situation will 
be reviewed with the client. Clients subscribing to this service will receive a written or an electronic report, 
providing the client with a detailed financial plan designed to achieve his or her stated financial goals and 
objectives. If a follow up meeting is required, we will meet at the client's convenience. The plan and the 
client’s financial situation and goals will be monitored throughout the year and follow-up phone calls and 
emails will be made to the client to confirm that any agreed upon action steps have been carried out. On 
an annual basis there will be a full review of this plan to ensure its accuracy and ongoing appropriateness. 
Any needed updates will be implemented at that time. 
 
Planning Subscription Service 
The firm offers a planning subscription service to provide on-going advice and guidance related to 
financial planning for a fixed monthly or quarterly fee.  The service allows a Client to speak with a 
Financial Advisor on a regular basis as needed without the requirement to maintain an asset management 
account or engage a Financial Advisor to create a comprehensive financial plan. 
 
Third Party Asset Management Programs (“TAMP”) 
Good Life Advisors may select other investment advisors for our clients by advising our clients regarding 
Independent Managers or Third-Party Asset Management Programs (“TAMP”) or by referral arrangements. 
To the extent we utilize an Independent Manager or a TAMP, we shall provide the Independent Manager 
or TAMP manager with each client’s particular investment objective and risk tolerance. Any changes in a 
client’s financial situation or investment objectives reported by the client to Good Life shall be 
communicated to the Independent Manager or TAMP manager within a reasonable period of time. 
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Good Life Advisors may recommend or select other investment advisors for its clients generally through a 
Third-Party Asset Management Programs (“TAMP”). Through these TAMPs, IARs can provide ongoing 
investment advice to a client that is tailored to the individual needs of the client. When a client participates 
in a TAMP program, our IAR normally obtains the necessary financial information from the client, assists 
the client in determining the suitability of the program, assists the client in setting an appropriate 
investment objective, and assists the client in opening an account with the TAMP.  Additionally, depending 
on the type of TAMP program, our IAR may assist the client in selecting a model portfolio of securities 
designed by the TAMP or select a portfolio management firm to provide discretionary asset management 
services. However, it is the third-party investment advisor that has been selected, and not our IAR, that 
has client authority to purchase and sell securities on a discretionary or non-discretionary basis pursuant to 
investment objectives chosen by the client. This authorization is set forth in the TAMP client agreement 
executed by the client. The Brochure for the particular TAMP will explain whether clients can impose 
restrictions on investing in certain securities or types of securities. Good Life Advisors currently offers 
advisory services through TAMPs sponsored by: AssetMark, Flexible Plans, SEI Private Trust, 
Buckingham Strategic Wealth, LLC, and EQIS Capital Management, Inc. 
 
 
Referral Services for Investment Advisors 
Investment advisor representatives may act as referral agents or solicitors on behalf of third-party 
investment advisors for a fee pursuant to a referral or solicitor agreement. In such cases, investment 
advisor representatives are responsible for providing a disclosure statement.  When clients have been 
referred to a third-party investment advisor in such a manner by Good Life, the client enters into an 
advisory agreement with the third-party investment advisor to provide advisory services and Good Life is 
not a party to the agreement to provide ongoing investment advice.  
 
Retirement Plan Consulting Services 
Investment advisor representatives assist clients that are trustees or other fiduciaries to retirement plans 
(“Plans”) by providing fee-based consulting and/or advisory services.   
ERISA 3(21) – Non-Discretionary  
The Adviser will provide research and analysis regarding investment advice and fiduciary due diligence 
services for the Client. The goal of the investment due diligence process is to establish a logical, technical, 
and prudent process that is consistently employed in the selection and ongoing monitoring of funds for 
plan sponsors and individuals, accompanied by an investment policy statement (for plan sponsors only), 
that defines the process utilized to recommend prudent investment actions to plan fiduciaries, or their 
representatives. In providing the investment advice to the Client’s plan the Adviser will follow the 
investment policy statement and undertake procedural due diligence to arrive upon, or facilitate, prudent 
investment-related recommendations. However, services provided by the Adviser under this Agreement 
will not include any services with respect to employer securities, company stock, or the design and 
monitoring of asset allocation model glide paths or other custom asset allocation management services or 
solutions, whether available through the Adviser or an affiliate thereof 
 
The Advisor acknowledges that it is a fiduciary with respect to the Plan under Section 3(21)(A)(ii) of the 
Employee Retirement Income Security Act of 1974, as amended (ERISA)  and, as such, is a co-fiduciary 
with the plan sponsor fiduciary(ies) of the Client’s Plan solely with respect to (a) the provision of 
investment education of the employer and/or plan participants (depending on the specific advisory 
services provided); (b) the periodic reporting on, and analysis of, the investment options available under 
the Plan, excluding company stock and investments made available through a brokerage account/window 
or similar such investment vehicle; and (c) the provision of advice to the plan sponsor fiduciary(ies) 
regarding the elimination or addition of investment options available under the Plan; provided, however, 
that the plan sponsor fiduciary(ies) acknowledge and agree that the plan sponsor fiduciary(ies) have the 
final and conclusive responsibility for the investment options selected to be available under the Plan. The 
Adviser will not be responsible for investment decisions made by the Plan participants with respect to the 
investment of their individual accounts. 
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ERISA 3(38) – Discretionary 
The Adviser shall be responsible, and maintains discretion, for the selection, mapping, and ongoing 
monitoring, of investments offered within the Plan sponsored by the Client.  The Adviser hereby accepts 
fiduciary responsibility for such duties.  The Client engages the Adviser for management of Plan assets 
and shall delegate specified authority and discretion to the Adviser for the selection, mapping, and ongoing 
monitoring (including replacement, as prudent), of investments offered within the plan.  However, services 
provided by the Adviser under this Agreement will not include any services with respect to employer 
securities, company stock, or the design and monitoring of asset allocation model glide paths or other 
custom asset allocation management services or solutions, whether available through the Adviser or an 
affiliate thereof. The Adviser shall also provide documentation supporting the investment due diligence in a 
regularly prepared Fiduciary Investment Review report.   
 
The Advisor acknowledges that it is a fiduciary with respect to the Plan under Section 3(38) of ERISA and, 
as such, is a fiduciary to the Client’s Plan solely with respect to the selection, mapping, monitoring, and 
replacement of plan investment options for which it has explicit authorized discretionary control. The 
Adviser will not be responsible for investment decisions made by individual Plan participants with respect 
to the investment of their accounts and/or investment into a model portfolio managed by Adviser, if 
applicable. 
 
Participant Education (Plan and Participant Level) 
The Advisor will assist with developing an education and communication strategy for the Plan’s 
participants that includes developing a calendar of educational meetings, determining appropriate topics, 
establishing meeting dates and schedule, prioritizing group versus one-on-one meetings, and so on. 
The Advisor will meet with participants, regularly or as requested, to present information regarding the 
benefits of Plan participation; the impact of pre-retirement withdrawals on retirement income, investment 
objectives, and philosophies; and risk/return characteristics. Adviser may provide nonfiduciary education, 
but not advice, concerning the availability of withdrawals and rollovers from the Plan at any group 
meetings held for Plan participants but will not discuss the advisability of withdrawals or rollovers at such 
meetings. The Adviser may provide written general financial information related to investment concepts 
such as diversification, dollar-cost averaging, estimating future retirement income needs, and assessing 
risk tolerance. The Adviser may furnish investment materials, such as worksheets or questionnaires, which 
allow participants to estimate future income needs and assess different asset allocation models.  
 
For these services, the Client acknowledges that Adviser will not be acting as a fiduciary to the Plan under 
ERISA, or any regulations promulgated thereunder. 
 
Participant Advice (Participant Level) 
The Adviser will either conduct in-person one-on-one meetings to be coordinated with the Client, or via 
alternative means of communication (via the telephone, electronically, etc.) as is deemed optimal by the 
Adviser, the Client, and each individual participant in the Plan wishing to engage the Adviser for individual 
investment advice. The Adviser will determine the Plan participant’s investment return objectives, risk 
tolerance, time horizon, and other preferences; recommend a suitable asset allocation model for the 
participant; and advise the participant to periodically rebalance his or her asset allocation mix to maintain 
consistency with the asset allocation model.  
 
For these services, and only these services described as Investment Advice (Participant Level), the 
Adviser acknowledges that it will be a fiduciary to the Plan under ERISA section 3(21)(a)(i). Adviser’s 
fiduciary responsibilities to the Plan, however, will be limited to the advice provided to each individual 
participant. The Adviser does not possess discretionary control and thus will not be responsible for actual 
investment elections made by the Plan participants if not in accordance with the advice provided. The 
Adviser assumes no other fiduciary responsibilities under this Agreement other than those specifically 
outlined herein. 
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Investment Management of Model Portfolios (Plan Level) 
The Adviser will manage asset allocation model portfolios (the “Models”) for the Client. Client grants 
Adviser discretion regarding asset allocation design, investment selection, and weighting of investment 
options within each of the Models. The Adviser’s discretionary authority is limited to management of the 
Models and does not apply to any other aspect of the Client’s account or Plan. 
 
For these services, and only these services described as Investment Management of Model Portfolios 
(Plan Level), the Adviser acknowledges that it will be a fiduciary to the Plan under ERISA section 
3(21)(a)(i) and ERISA section 3(38). Adviser’s fiduciary responsibilities to the Plan, however, will be limited 
to the management of the Models. The Adviser will not be responsible for investment decisions made by 
the Plan participants about the investment of their accounts into the Models. The Adviser assumes no 
other fiduciary responsibilities under this Agreement other than those specifically outlined herein. 
 
Services Offered 
Investment Advisor Representatives perform one or more of the following services, as selected by the 
client in the client agreement: 
 

• Investment Policy Statement. Advisor Representative will assist the Plan in the preparation or 
review of an investment policy statement (“IPS”) for the plan based upon consultation with Client. 

 
• Ongoing Investment Recommendations. Advisor Representative will recommend, for 

consideration and selection by Client, specific investments to be held by the Plan or, in the case of 
a participant-directed defined contribution plan, to be made available as investment options under 
the Plan. Advisor Representative will recommend for consideration and selection by Client, 
investment replacements if an existing investment is determined by the Client to no longer be suitable 
as an investment option. 

 
• Ongoing Investment Monitoring. Advisor Representative will perform ongoing monitoring of 

investment options in relation to the criteria provided by the Client to the Advisor Representative. 
 

• Qualified Default Investment Alternative Assistance. Advisor Representative may assist Client 
with selecting investment products or managed accounts offered by third parties in connection with 
the definition of a “Qualified Default Investment Alternative” (“QDIA”) under ERISA (for plans subject 
to ERISA). 

 
• Non-Discretionary Model Portfolios. Advisor Representative will recommend, for consideration 

and approval by Client:  1. asset allocation target-date or risk-based model portfolios for the Plan to 
make available to Plan participants and 2. funds from the line-up of investment options chosen by 
the Client to include in such model portfolios. 

 
• Performance Reports. Advisor Representative will prepare periodic reports reviewing the 

performance of all Plan investment options, as well as comparing the performance thereof to 
benchmarks with Client. The information used to generate the reports will be derived directly from 
information such as statements provided by Client, investment providers and/or third parties. 

 
• Service Provider Liaison. Advisor Representative shall assist the Plan by acting as a liaison 

between the Plan and service providers, product sponsors or vendors. In such cases, Advisor 
Representative shall act only in accordance with instructions from Client or Plan administration 
matters and shall not exercise judgement or discretion on such matters. 

 
• Education Services to Plan Committee. Advisors Representative will provide training for the 

members of the Plan Committee regarding their service on the Committee, including education and 
consulting with respect to fiduciary responsibilities. 
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• Participant Education. Advisors Representative will design an education plan and policy statement 
that may include information about the investment options under eh Plan (e.g., investment objectives, 
risk/return characteristics and historical performance, investment concepts (*e.g., diversification, 
asset classes and risk and return), the determination of investment time horizons and the 
assessment of risk tolerance. Such information shall not include specific investment advice about 
investment options under the Plan as being appropriate for a particular participant. 

 
• Participant Enrollment. Advisors Representative will assist Client in enrolling participants in the 

Plan, including conducting an agreed-upon number of enrollment meetings. As part of such 
meetings, Advisor Representative will provide participants with information about the Plan, which 
may include information on the benefits of Plan participation, the benefits of increasing Plan 
contributions, the impact of preretirement withdrawals on retirement income, the terms of the Plan 
and the operation of the Plan. 

 
• Plan Search Support/Vendor Analysis. Advisor Representatives will assist with the preparation, 

distribution, and evaluation of Requests for Proposal, finalist interviews and conversion support. 
 

• Benchmarking Services. Advisor Representative will provide Client with comparisons of Plan data 
(e.g., regarding fees and services and participant enrollment and contributions) to data from the 
Plan’s prior years and/or a benchmark group of similar plans. 

 
• Assistance Identifying Plan Fees. Advisor Representative will assist Client in identifying the fees 

and other costs borne by the Plan, as specified by Client, for investment management, 
recordkeeping, participant education, participant communication and/or other services provided with 
respect to the Plan. 

 
Publicly Traded Employer Stock 
If the Plan makes available publicly traded employer stock (“company stock”) as an investment option 
under the Plan, Representatives do not provide investment advice regarding company stock and are not 
responsible for the decision to offer company stock as an investment option.  In addition, if participants in 
the Plan invest the assets in their accounts through individual brokerage accounts, a mutual fund window, 
or other similar arrangement, or obtain participant loans, IARs do not provide any individualized advice or 
recommendations to the participants regarding these decisions. 
 
Retirement Plan Rollovers 
An employee generally has four (4) options for their retirement plan when they leave an employer: 
 

1. Leave the money in his/her former employer’s plan, if permitted 
2. Rollover the assets to his/her new employer’s plan, if one is available and permitted 
3. Rollover to an Individual Retirement Account (IRA), or 
4. Cash out the account value, which has significant tax considerations 

 
Good Life Advisors only provides educational services pertaining to retirement plan assets that could 
potentially be rolled over to an IRA managed by Good Life Advisors.  Education is based on a particular 
client’s financial circumstances. 
 
Educational Seminars 
Good Life through our Representatives offers educational seminars and workshops relevant to investing 
and may charge attendees a fee for admission or seminar materials. No client is required to attend such 
seminars or workshops or pay any fee in connection such seminar or workshop. 
 
Newsletters & Periodicals 
Good Life Advisors through our IARs may publish or circulate newsletters or periodicals relevant to 
investing and may charge a subscription fee. No client is required to subscribe to any newsletters or 
periodicals or pay any subscription fee. 
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eMoney Advisor Platform 
Good Life Advisors can provide clients with access to an online platform hosted by “eMoney Advisor” 
(“eMoney”) at no cost or for a fee depending in the larger client relationship.  The eMoney platform allows 
a client to view his/her complete asset allocation, including those assets not managed by Good Life 
Advisors, known as “Excluded Assets”.  The eMoney tool also has financial planning tools that can be 
used directly by a client.  
  
Good Life Advisors is only able to exercise a fiduciary duty when engaged to manage otherwise excluded 
assets or provide guidance and oversight when using the financial planning tools provided with the 
eMoney platform. 
 
Conflicts of Interest 
Investment advisor representatives must fully disclose all material facts concerning any conflict and 
should avoid even the appearance of a conflict of interest and abide by honest and ethical business 
practices. 
 

• Certain investment advisor representatives of Good Life Advisors are also dually registered with 
another registered investment advisor. 
 

• Investment advisor representatives of Good Life Advisors are also registered representatives of 
LPL Financial, a FINRA/SIPC member broker/dealer to offer securities transactions for a 
commission. 
 

• Investment advisor representatives of Good Life Advisors are also insurance agents appointed 
with multiple insurance carriers to sell insurance products for a commission. 

o Good Life IA, LLC (DBA Good Life Insurance Associates, LLC), an affiliate of the 
Advisor, is an insurance agency formed in January 2016. Good Life IA, LLC is licensed 
with the State of Pennsylvania to sell life, accident and health, long-term care and fixed 
insurance. 

o The recommendation that a client purchase a commission product from an investment 
advisor representative in their separate capacity as a registered representative of LPL or 
as an agent of an insurance company presents a conflict of interest, as the receipt of 
commissions provides an incentive that may not be in a client’s best interests. 

 
• Investment advisor representatives must not induce trading in a client's account that is excessive 

in size or frequency in view of the financial resources and character of the account. 
 

• Investment advisor representatives must make recommendations with reasonable grounds to 
believe that they are appropriate based on the information furnished by the client. 
 

• Investment advisor representatives may not borrow money or securities from or lend money or 
securities to a client. 
 

• Investment advisor representatives must not place an order for the purchase or sale of a security if 
the security is not registered, or the security or transaction is not exempt from registration in the 
specific state. 

 
• Product sponsors may pay or reimburse Good Life Advisors for the costs associated with, 

education or training events. 
 

• To the extent requested by a client, Good Life Advisors recommends the services of other 
professionals for certain non-investment implementation purposes (i.e., attorneys, accountants, 
and insurance, etc.), including Representatives of Good Life Advisors in their separate 
registered/licensed capacities. The client is under no obligation to engage the services of any 
such recommended professional. The client retains absolute discretion over all such 
implementation decisions and is free to accept or reject any recommendation from Good Life 
Advisors. 
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o If the client engages any such recommended professional, and a dispute arises, any 
recourse will be exclusively from and against the engaged professional. 

 
• The Code of Ethics permits employees and investment advisor representatives or related persons 

to invest for their own personal accounts in the same or different securities that an investment 
advisor representative may purchase for clients in program accounts. 

 
Conflicts of interest are mitigated by the fiduciary duty to always act in a client’s best interest and acting 
accordingly.  Good Life’s Chief Compliance Officer, Denise Brochu, is available to address any questions a 
prospective client or client may have regarding any conflict of interest. 
 
Other Considerations 
Neither the firm nor any investment advisor representative are registered or have an application pending to 
register, as a futures commission merchant, commodity pool operator, a commodity trading advisor, or a 
representative of the foregoing. 
 
Good Life Advisors is not a law firm or an accounting firm and does not offer legal or accounting services.  
Accordingly, Good Life Advisors does not prepare legal documents or prepare tax returns.  Good Life Advisors 
may introduce clients to other professionals for such non-investment related services, which in some cases 
may be an investment advisor representative of Good Life Advisors acting in an unaffiliated separate individual 
capacity.  Clients are under no obligation to use these professionals and should conduct their own due 
diligence prior to engaging their services.  Good Life Advisors should not be considered a party to any disputes 
that may arise. 
 
Certain mutual funds recommended by investment advisor representatives of Good Life Advisors are publicly 
available for purchase without engaging the services of Good Life Advisors.  However, if a client elects to make 
such direct purchases, they do so without the benefit of the on-going advisory services offered by Good Life 
Advisors. 
 
Assets Under Management 
As of December 31, 2021, the assets under management are:  
 

Assets Under Management 
Discretionary $2,422,856,096 

Non-Discretionary $308.298.166 
Total: $2,731,154,262 

 
 

Item 5:  Fees & Compensation 
 
Asset Management Services 
The specific manner in which fees are charged by the firm is established in a client’s written agreement.  
Clients can engage the services of Good Life Advisors on a discretionary or non- discretionary basis.  
 
Fee are based upon various objective and subjective factors, including, but not limited to the amount of the 
assets, the complexity of the engagement, the level and scope of services to be rendered as well as the 
skill and credential required.  
 

Non-Wrap Fee Advisory Program Fees 
The investment advisor representative responsible for the client’s account negotiates, at their 
discretion, a fee with a maximum of 3.0%. 
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Wrap Fee Advisory Program Fees 
The investment advisor representative responsible for the client’s account negotiates, at their 
discretion, a fee with a maximum of 3.0%. 
 

The firm’s annual investment advisory fee shall be based upon a percentage (%) of the market value billed 
quarterly in advance based on the value on the last day of the previous quarter. 
 

• Clients may terminate the agreement without penalty for a full refund of fees within five business days 
of signing the Investment Advisory Contract.  
 

• Thereafter, clients may terminate the Investment Advisory Contract generally with 30 days' written 
notice. 

 
• If the advisory agreement is terminated before the end of the quarterly period, client is entitled to a 

pro-rated refund of any unearned pre-paid quarterly advisory fee based on the number of days 
remaining in the quarter after the termination date.  
 

Good Life Advisors’ annual investment advisory fee shall include investment advisory services, and, to the 
extent specifically requested by the client, financial planning and consulting services. In the event that the 
client requires extraordinary planning and/or consultation services (to be determined in the sole discretion 
of Good Life), we may determine to charge for such additional services, with the dollar amount of such 
additional services set forth in a separate written notice to the client. Fees are deducted by the qualified 
custodian in advance or in arrears on a quarterly basis and are debited from the account or paid direct 
depending on the custodian selected. 
 
Mutual Fund Share Class Disclosure and Fiduciary Duty (12b-1 Fees) 
Section 206 of the Investment Advisers Act of 1940 (“Advisers Act”) imposes a fiduciary duty to act in a 
client’s best interests and specifically prohibits investment advisers, directly or indirectly, from engaging in 
any transaction, practice, or course of business which operates as a fraud or deceit upon any client or 
prospective client.  
 
However, the fiduciary duty to which advisers are subject is not specifically defined in the Advisers Act or 
the Commission rules but reflects a Congressional recognition “of the delicate fiduciary nature of an 
investment advisory relationship” as well as a Congressional intent to eliminate, or at least expose, all 
conflicts of interest which might incline an investment advisor, consciously or unconsciously, to render 
advice which was not disinterested. 
 
No 12b-1 fee paying mutual fund will be allowed within a wrap advisory account where the advisor pays 
ticket charges unless deemed to be in the client’s best interest. The independent advisor representative 
should evaluate the client’s beliefs, trading volume and expense analytics to determine if holding a 12b-1 
fee paying asset is more advantageous to the client.  An exception for to allow the 12b-1 fee paying fund 
to remain in the account can be completed and if approved by the compliance Department the asset will 
be allowed to remain in the account.   
 
If a 12b-1 fee paying asset is transferred into a SWM II account, the advisor has 60 days to liquidate or 
convert to a lower cost share class according to a client’s best interest. 
 
Wrap Fee Program 
Advisor is the sponsor and acts as the portfolio manager of a wrap fee program – please see Appendix 1 
for additional details.  In particular, the fee structure of a wrap fee program warrants additional 
consideration pertaining to the selection of the mutual fund share class.   
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Although clients do not pay a transaction charge for transactions in a wrap fee program, clients should be 
aware that Good Life pays LPL transaction charges for those transactions. The transaction charges paid by 
Good Life vary based on the type of transaction (e.g., mutual fund, equity, or ETF) and for mutual funds 
based on whether or not the mutual fund pays 12b-1 fees and/or recordkeeping fees to LPL.   
 

• Transaction charges paid by the Advisor for equities and ETFs are $0 to $9.   
• Transaction charges paid by the Advisor for mutual funds range from $0 to $26.50.  

 
Ticket charges for shares held in a wrap fee program require special consideration because the ticket 
charges are included as part of the wrap fee program and paid by the adviser.  Consequently, such shares 
do not offer the same level of benefit to a client that they do in a non-wrap fee account.   
 
However, a different conflict of interest is introduced because the advisor now has an incentive to not trade 
as frequently to avoid the ticket charges which can compromise the active management of an advisory 
account.  This conflict is mitigated by an investment adviser representative’s fiduciary duty to act in a 
client’s best interest while also considering the higher asset management fee charged for wrap fee 
accounts. 
 
LPL Financial Sponsored Advisory Programs 
Good Life Advisors offers advisory services through certain programs sponsored by LPL Financial LLC (LPL), 
a registered investment advisor and FINRA/SIPC member broker-dealer.  For more information regarding 
the LPL programs, including more information on the advisory services and fees that apply, the types of 
investments available in the programs and the potential conflicts of interest presented by the programs please 
see the program account packet (which includes the account agreement and LPL Form ADV program 
brochure) and the Form ADV, Part 2A of LPL or the applicable program.   
 
 
Fees for LPL Advisory Programs 
The account fee charged to the client for each LPL advisory program is negotiable, subject to the following 
maximum account fees: 
 

Manager Access Select  3.0% 
OMP    2.5% 
PWP    2.5% 
MWP    2.83%* 
SMS    1.20%**  
GWP    1.35%*** 
 
 

* The maximum Manager Access Select account fee for new accounts was reduced to 2.5% effective July 
3, 2017. 
** The MWP account fee consists of an LPL program fee, a strategist fee (if applicable) and an advisor fee 
of up to 2.00%.  Accounts remaining under the legacy fee structure may be charged one aggregate 
account fee, for which the maximum account fee is 2.50%.  See the MWP program brochure for more 
information. 
 
** The SMS fee consists of an LPL program fee of 0.20% (subject to a minimum program fee of $250), and 
an advisor fee of up to 0.75%.   
 
*** GWP Managed Service clients are charged an account fee consisting of an LPL program fee of 0.35% 
and an advisor fee of up to 1.00%.  In the future, a strategist fee may apply.  However, LPL Research 
currently serves as the sole portfolio strategist and does not charge a fee for its services.  FutureAdvisor is 
compensated directly by LPL for its services, including the Algorithm and related software, through an 
annual sub-advisory fee (tiered based on assets under management by FutureAdvisor, at a rate ranging 
from 0.10% to 0.17%).  As each asset tier is reached, LPL’s share of the compensation shall increase, and 
clients will not benefit from such asset tiers.  
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GWP Educational Tool provides access to sample recommendations at no charge to users. However, if 
users decide to implement sample recommendations by executing trades, they will be charged fees, 
commissions, or expenses by the applicable broker or adviser, as well as underlying investment fees and 
expenses.   
 
Account fees are payable quarterly in advance, except that the SMS fee is paid in arrears on the frequency 
agreed to between client and Good Life Advisors.   
 
Excluding SMS and GWP, LPL serves as program sponsor, investment advisor and broker-dealer for the 
LPL advisory programs.  In the Managed Service of GWP, LPL is appointed by each client as custodian of 
account assets and broker-dealer with respect to processing securities transactions for the accounts.  In 
general, FutureAdvisor, in its capacity as investment advisor, will submit transactions through LPL; 
however, FutureAdvisor may choose to execute transactions through a broker-dealer other than LPL, 
subject to its duty to seek to achieve best execution.  When securities transactions are effected through 
LPL, there are no brokerage commissions charged to the account.  If FutureAdvisor chooses to execute a 
transaction through a broker-dealer other than LPL, the execution price may include a commission or fee 
imposed by the executing broker-dealer.  In evaluating whether to execute a trade through a broker-dealer 
other than LPL, Future Advisor will consider the fact that the account will not be charged a commission if 
the transaction is effected through LPL.  
 
Good Life Advisors and LPL may share in the account fee and other fees associated with program 
accounts.  Associated persons of [Advisor] may also be registered representatives of LPL.  Under SMS, 
LPL serves as investment advisor but not the broker-dealer.  [Advisor] and LPL may share in the advisory 
portion of the SMS fee. 

 
Clients should consider the level and complexity of the advisory services to be provided when negotiating 
the account fee (or the advisor fee portion of the account fee, as applicable) with Good Life Advisors. With 
regard to accounts utilizing third-party portfolio managers under aggregate, all-in-one account fee 
structures (including MAS, PWP and the legacy MWP fee structure), because the portion of the account fee 
retained by Good Life varies depending on the portfolio strategist fee associated with a portfolio, Good Life 
Advisors has a financial incentive to select one portfolio instead of another portfolio. 
 
Financial Planning & Consulting Services Fees 
Good Life Advisors provides financial planning and/or consulting services (including investment and non-
investment related matters, including estate planning, insurance planning, etc.) on a stand-alone fee basis. 
Good Life Advisor’s planning and consulting fees are negotiable, but generally range from $350 to $10,000 
on a fixed fee basis, and from $100 to $400 on an hourly rate basis, depending upon the level and scope 
of the service(s) required and the professional(s) rendering the service(s).  Clients who agree to financial 
planning or consulting will enter into an agreement with the independent advisor representative and 
determine the criteria to be covered on the financial plan.  The client’s payment is made payable to Good 
Life Advisors, LLC.  The plan should be delivered to the client within six (6) months.  
 
Planning Subscription Service 
The monthly or quarterly subscription fee is negotiable based on a client’s needs and financial situation. 

• Monthly fees generally range from $50 to $500 per month. 
• Quarterly fees generally range from $150 to $1,500 per quarter. 

 
Third Party Asset Management Program Fees (“TAMP”) 
For clients participating in a TAMP, clients pay an advisory fee as set out in the client agreement with the 
TAMP sponsor. The fee is typically negotiated among the TAMP sponsor, the IAR and the client. The 
TAMP sponsor may establish a fee schedule or set a minimum or maximum fee. The TAMP fee schedule 
will be set out in the Disclosure Brochure provided by the TAMP sponsor. The advisory fee typically is 
based on the value of assets under management as valued by the custodian of the assets for the account 
and will vary by program. The advisory fee typically will be deducted from the account by the custodian 
and paid quarterly either in arrears or in advance depending on the program. The advisory fee is often 
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paid to the TAMP sponsor, who in turn pays a portion to Good Life Advisors. Good Life Advisors normally 
shares between 90% and 100% of the portion of the fee received with your IAR based on the agreement 
between Good Life and the IAR. A TAMP account may be terminated by a party pursuant to the terms 
outlined in the TAMP client agreement. The TAMP client agreement will explain how clients can obtain a 
refund of any pre- paid fee if the agreement is terminated before the end of a billing period. 
 
There are other fees and charges imposed by third parties that may apply to investments in TAMP 
accounts. Some of these fees and charges are described below.  The client may be charged commissions, 
markups, markdowns, or transaction charges by the broker/dealer who executes transactions in the TAMP 
account. There may be custodial related fees imposed by the custodian of assets for the program account. 
These additional fees and charges will be set out in the TAMP Brochure and the agreements executed by 
the client at the time the account is opened. 
 
If assets are invested in mutual funds, ETFs or other pooled funds, there are two layers of advisory fees 
and expenses for those assets. Clients will pay an advisory fee to the fund manager and other expenses 
as a shareholder of the fund. Clients will also pay the TAMP advisory fee with respect to those assets. 
The mutual funds and ETFs available in the programs are often purchased directly. Therefore, clients 
could avoid the second layer of fees by not using the advisory services of the TAMP and Representative 
and by making their own decisions regarding the investment. A mutual fund in a TAMP program account 
may pay an asset-based sales charge or service fee (e.g., 12b 1 fee) to the broker-dealer on the account. 
Good Life and our Representatives are not paid these fees for TAMP program accounts. 
 
If a client transfers into a TAMP account a previously purchased mutual fund, and there is an applicable 
contingent deferred sales charge on the fund, the client will pay that charge when the mutual fund is sold. 
If the account is invested in a mutual fund that charges a fee if redemption is made within a specific time 
period after the investment, the client will be charged a redemption fee. If a mutual fund has a frequent 
trading policy, the policy can limit a client’s transactions in shares of the fund (e.g., for rebalancing, 
liquidations, deposits, or tax harvesting). 
 
If a client holds a variable annuity that is managed as part of a TAMP account, there are mortality, 
expense and administrative charges, fees for additional riders on the contract and charges for excessive 
transfers within a calendar year imposed by the variable annuity sponsor. If client holds a Unit Investment 
Trust (“UIT”) in a program account, UIT sponsors charge creation and development fees or similar fees.  
Further information regarding fees assessed by a mutual fund, variable annuity or UIT is available in the 
appropriate prospectus, which clients may request from their IAR. 
 
If the TAMP program is a wrap fee program, clients should understand that the wrap fee may cost the 
client more than purchasing the program services separately, for example, paying fees for the advisory 
services of the TAMP (and Good Life/Representative), plus commissions for each transaction in the 
account.  Factors that bear upon the cost of the account in relation to the cost of the same services 
purchased separately include the: 
 

o type and size of the account 
o types of securities in the account 
o historical and or expected size or number of trades for the account, and 
o number and range of supplementary advisory and client-related services 

provided to the client. 
 
The investment products and services available to be purchased in TAMP program accounts can be 
purchased by clients outside of a TAMP program account, through Good Life or through broker-dealers or 
other investment firms not affiliated Good Life or the TAMP. 
 
Retirement Plan Consulting Fees 
Retirement Plan Consulting Fees are based on a percentage of the assets held in the Plan (up to 1.00% 
annually), on an hourly basis (up to $400 per hour), or on a flat rate basis, as negotiated between the Plan 
and the IAR. Fees will be payable to Good Life Advisors in advance or in arrears on the frequency (e.g., 
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quarterly, monthly, etc.) agreed upon among the client, Good Life Advisors, and the IAR. If asset-based 
fees are negotiated, payment generally will be based on the value of the Plan assets as of the close of 
business on the last business day of the period as valued by the custodian of the assets. However, if the 
fee is paid by the Plan or the client through a third-party service provider, such fee will be calculated as 
determined by the provider. If the fee is paid prior to the services being provided, the Plan will be entitled 
to a prorated refund of any prepaid fees for services not received upon termination of the client agreement. 
Clients incur fees and charges imposed by third parties other than Good Life Advisors. These third-party 
fees can include fund or annuity sub-account management fees, 12b-1 fees and administrative servicing 
fees, plan recordkeeping and other service provider fees. Further information regarding charges and fees 
assessed by a fund or annuity are available in the appropriate prospectus. 
 
If a client engages Good Life Advisors to provide ongoing investment recommendations to the Plan 
regarding the investment options (e.g., mutual funds, collective investment funds) to be made available to 
Plan participants, clients should understand that there generally will be two layers of fees with respect to 
such assets. 
 
The Plan will pay an advisory fee to the fund manager and other expenses as a shareholder of the fund. 
The client also will pay Good Life Advisors a fee for its investment recommendation services. Therefore, 
clients could generally avoid the second layer of fees by not using the advisory services of Good Life 
Advisors and by making their own decisions regarding the investment. 
 
If a Plan makes available a variable annuity as an investment option, there are mortality, expense and 
administrative charges, fees for additional riders on the contract and charges for excessive transfers within 
a calendar year imposed by the variable annuity sponsor. If a Plan makes available a pooled guaranteed 
investment contract (GIC) fund, there are investment management and administrative fees associated with 
the pooled GIC fund.  
 
Clients should understand that the fee that a client negotiates may be higher or lower than the fees 
charged by other IARs for similar services. This is the case, in particular, if the fee is at or near the 
maximum fees set out above. The IAR is responsible for determining the fee to charge each client based 
on factors such as total amount of assets involved in the relationship, the complexity of the services, and 
the number and range of supplementary advisory and client-related services to be provided. Clients should 
consider the level and complexity of the consulting and/or advisory services to be provided when 
negotiating the fee. 
 
Clients pay the fee by check made payable to Good Life Advisors, LLC. In the alternative, clients also may 
instruct a Plan’s service provider or custodian to calculate and debit the fee from the Plan’s account at the 
custodian and pay such fee to Good Life Advisors. 
 
Payment of Fees 
Clients may elect to have fees deducted from their custodial account. Both the Investment Advisory 
Agreement and the custodial/clearing agreement may authorize the custodian to debit the account for the 
amount of Good Life Advisor’s investment advisory fee and to directly remit that fee to Good Life Advisors 
in compliance with regulatory procedures. If Good Life Advisors and the client have agreed that Good Life 
Advisors shall bill the client directly, payment is due upon receipt of Good Life Advisor’s invoice. Good Life 
Advisors shall deduct fees and/or bill clients quarterly in advance, based upon the market value of the 
assets on the last business day of the previous quarter, or the beginning value of a new account. 
 
Good Life Advisors does not generally require an annual minimum fee or asset level for investment 
advisory services and may set the minimum fee based upon certain criteria (i.e. anticipated future earning 
capacity, anticipated future additional assets, dollar amount of assets to be managed, related accounts, 
account composition, negotiations with client, etc.). 
 
The Investment Advisory Agreement between Good Life Advisors and the client will continue in effect 
until terminated by either party by written notice in accordance with the terms of the Investment Advisory 
Agreement. Upon termination, a pro-rated portion of the advanced advisory fee paid shall be refunded 
based upon the number of days remaining in the billing quarter. 
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Cash Holdings 
Cash balances invested in LPL’s multi-bank insured cash account (ICA) program are invested in Federal 
Deposit Insurance Corporation (FDIC) insured deposit accounts at one or more bank or other participating 
depository institutions.  However, clients receive the same interest rate across all ICA deposit accounts 
taken in the aggregate based on a percentage of the average daily deposit balance.  LPL receives a fee 
from the institutions participating in the ICA program based on the value of advisory assets held in the ICA 
program.  This fee could be higher than the interest rate received by clients and/or could reduce the rate a 
client could receive elsewhere. 
 
Additional Client Fees 
Unless a client directs otherwise, or an individual client’s circumstances require, Good Life shall generally 
recommend that LPL Financial serve as the broker-dealer/custodian for client investment management 
assets. Broker-dealers such as LPL Financial charge brokerage commissions and/or transaction fees for 
effecting certain securities transactions (i.e., transaction fees are charged for certain no-load mutual funds, 
commissions are charged for individual equity and fixed income securities transactions). Clients who 
engage Good Life on a non-wrap basis will incur, in addition to our investment advisory fee, brokerage 
commissions and/or transaction fees, and, relative to all mutual fund and exchange traded fund purchases, 
charges imposed at the fund level (e.g., management fees and other fund expenses) 
 

Commission Transactions & Outside Compensation 
A client may desire and elect to engage an IAR in their individual capacity as a registered representative of 
LPL Financial, an SEC registered and FINRA/SIPC member broker/dealer, to implement investment 
recommendations on a commission basis. 
 
In the event the client chooses to purchase investment products through LPL Financial, LPL Financial will 
charge brokerage commissions to effect securities transactions, a portion of which commissions LPL 
Financial shall pay to the Representative, as applicable. The brokerage commissions charged by LPL 
Financial may be higher or lower than those charged by other broker-dealers. In addition, LPL Financial, 
may receive additional ongoing 12b-1 trailing commission compensation directly from the mutual fund 
company during the period that the client maintains the mutual fund investment. 
 
When an IAR sells an investment product on a commission basis, Good Life Advisors does not charge an 
advisory fee in addition to the commissions paid by the client for such product. When providing services on an 
advisory fee basis, IARs do not also receive commission compensation for such advisory services (except for 
any ongoing 12b 1 trailing commission compensation that may be received as previously discussed). 
A client may engage Good Life Advisors to provide investment management services on an advisory fee 
basis and separate from such advisory services purchase an investment product from an IAR in their 
individual capacity as a registered representative. 
 
Clients may purchase investment products recommended by Good Life Advisors through other, non-
affiliated broker dealers or agents. No client is under any obligation to purchase any commission products 
from LPL Financial. 
 

Item 6:  Performance-Based Fees and Side-By-Side Management 
Good Life Advisors does not manage advisory assets on a performance fee basis, meaning our fees are 
not based on a share of capital gains or capital appreciation. 
 

Item 7: Types of Clients 
Good Life Advisors provides investment advisory services to primarily individuals and families, business 
entities, trusts, estates, and charitable organizations. 
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Item 8 – Methods of Analysis, Investment Strategies and Risk of Loss 
Investment advisor representatives emphasize continuous and regular account supervision as part of the 
asset management service provided.  Portfolios generally consist of individual stocks and/or bonds, 
exchange traded funds (“ETFs”), options, mutual funds and other public and private securities or 
investments.  
 
The firm uses a combination of multiple forms of analysis to formulate investment advice when managing 
assets. Depending on the analysis the firm will implement a long or short-term trading strategy based on 
the particular objectives and risk tolerance of a particular client.  
 
Charting Analysis 
Charting analysis utilizes various market indicators as investment selection criteria.  These criteria are 
generally pricing trends that may indicate movement in the markets.  Assets are deemed suitable if they 
meet certain criteria to indicate that they are a strong investment with a value discounted by the market.  
While this type of analysis helps the Advisor in evaluating a potential investment, it does not guarantee that 
the investment will increase in value. Assets meeting the investment criteria utilized in the technical and 
charting analysis may lose value and may have negative investment performance. The Advisor monitors 
these market indicators to determine if adjustments to strategic allocations are appropriate.  
 
Cyclical Analysis 
Cyclical analysis is similar to technical analysis in that it involves the analysis of market conditions at a 
macro (entire market/economy) or micro (company specific) level, rather than the overall fundamental 
analysis of the health of the particular company that Good Life Advisors may recommend or implement. 
The risks with cyclical analysis are similar to those of technical analysis. 
 
Fundamental Analysis 
Fundamental analysis utilizes economic and business indicators as investment selection criteria.  This 
criteria consists generally of ratios and trends that may indicate the overall strength and financial viability of 
the entity being analyzed.  Assets are deemed suitable if they meet certain criteria to indicate that they are 
a strong investment with a value discounted by the market.  While this type of analysis helps the Advisor in 
evaluating a potential investment, it does not guarantee that the investment will increase in value. Assets 
meeting the investment criteria utilized in the fundamental analysis may lose value and may have negative 
investment performance. The Advisor monitors these economic indicators to determine if adjustments to 
strategic allocations are appropriate. More details on the Advisor’s review process are included below in  
 
Technical Analysis 
Technical analysis involves the analysis of past market data rather than specific company data in 
determining the recommendations or implementations made to clients. Technical analysis may involve the 
use of charts to identify market patterns and trends, which may be based on investor sentiment rather than 
the fundamentals of the company. The primary risk in using technical analysis is that spotting historical 
trends may not help to predict such trends in the future. Even if the trend will eventually reoccur, there is no 
guarantee that Good Life Advisors will be able to accurately predict such a reoccurrence. 
 
Investment Strategies 
Good Life Advisors may utilize the following investment strategies when implementing investment advice 
given to clients: 

o Long Term Purchases (securities held at least a year) 
o Short Term Purchases (securities sold within a year) 
o Trading (securities bought and sold within thirty (30) days) 

Risk of Loss 
Investing in securities involves certain investment risks. Securities will fluctuate in value and may lose 
value. Clients should be prepared to bear the potential risk of loss. Good Life Advisors will assist Clients in 
determining an appropriate strategy based on their tolerance for risk and other factors noted above.  
 
Effective risk management is a critical factor in achieving investment performance. At the inception of a 
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client relationship with Good Life Advisors, an IAR discusses the amount of risk that is appropriate for the 
client based on the client’s investment objectives, financial circumstances, age, and other factors identified 
during the initial consultation. In order to effectively manage client risk IARs focus on making asset 
allocation decisions based a client’s defined investment objectives and risk profile. During the investment 
management process IARs continue to track a client’s portfolio to ensure that it stays within its allocation 
guidelines, and appropriate adjustments are made as needed. 
 
Good Life Advisors does not believe that our methods of analysis and the investment strategies we 
employ present any significant or unusual risks. However, every method of analysis has its own inherent 
risks. To perform an accurate market analysis, Good Life Advisors must have access to current/new 
market information. Good Life Advisors has no control over the dissemination rate of market information; 
therefore, unbeknownst to us, certain analyses may be compiled with outdated market information, 
severely limiting the value of our analysis. Furthermore, an accurate market analysis can only produce a 
forecast of the direction of market values. There can be no assurances that a forecasted change in market 
value will materialize into actionable and/or profitable investment opportunities. 
 
Types of Risk (not exhaustive) 
 
• Acts of Nature – a natural and unavoidable catastrophe that interrupts the expected course of events, 

market structure and access to funds. 
• Business Risk – the measure of risk associated with a particular security.  It is also known as 

unsystematic risk and refers to the risk associated with a specific issuer of a security. Generally speaking, 
all businesses in the same industry have similar types of business risk.  More specifically, business risk 
refers to the possibility that the issuer of a particular company stock or a bond may go bankrupt or be 
unable to pay the interest or principal in the case of bonds. 

• Call Risk – the risk specific to bond issues and refers to the possibility that a debt security will be called  
• prior to maturity.  Call risk usually goes hand in hand with reinvestment risk because the bondholder must 

find an investment that provides the same level of income for equal risk. Call risk is most prevalent when 
interest rates are falling, as companies trying to save money will usually redeem bond issues with higher 
coupons and replace them on the bond market with issues with lower interest rates. 

• Company Specific Risk – an unsystemic risk specific to a certain company's operations, executive 
decisions and reputation which is difficult to quantify. 

• Concentration Risk – concentrated portfolios are an aggressive and highly volatile approach to trading 
and investing and should be viewed as complementary to a stable, highly predictable investment 
approach. Concentrated portfolios hold fewer different stocks than a diversified portfolio and are much 
more likely to experience sudden dramatic price swings. In addition, the rise or drop in price of any given 
holding in the portfolio is likely to have a larger impact on portfolio performance, than a more broadly 
diversified portfolio. 

• Credit Risk – the risk that an investor could lose money if the issuer or guarantor of a fixed income 
security is unable or unwilling to meet its financial obligations. 

• Currency/Exchange Rate Risk – the risk of a change in the price of one currency against another.  
• Cybersecurity Risk - The computer systems, networks and devices used by Good Life Advisors and 

our service providers employ a variety of protections designed to prevent damage or interruption from 
computer viruses, network and computer failures and cyberattacks. Despite such protections, systems, 
networks, and devices potentially can be breached. Cyberattacks include, but are not limited to, gaining 
unauthorized access to digital systems for purposes of corrupting data, or causing operational disruption, 
as well as denial-of- service attacks on websites. Cyber incidents may cause disruptions and impact 
business operations, potentially resulting in financial losses, the inability of us or our service providers to 
trade, violations of privacy and other laws, regulatory fines, reputational damage, reimbursement costs 
and additional compliance costs, as well as the inadvertent release of confidential information. 

• Cryptocurrency Risk - Cryptocurrencies refer to the actual virtual currency (decentralized digitized money) 
that allows individuals or entities to transfer funds online without the need for a bank or credit card 
company, such as Bitcoin, Ethereum, Cardona, and Litecoin. The SEC, CFTC, NFA, and FINRA have 
issued investor alerts and advisories on the risks of cryptocurrencies and initial coin offerings (ICOs). 
These regulators continue to warn investors to keep in mind that actual cryptocurrency and 

http://www.investopedia.com/terms/u/unsystematicrisk.asp
http://financial-dictionary.thefreedictionary.com/Nonsystematic+risk
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cryptocurrency-related products continue to be speculative and extremely volatile investments.  Due to the 
unregulated nature and lack of transparency surrounding the operations of crypto exchanges, they may 
experience fraud, market manipulation, security failures or operational problems, which can adversely 
affect the value of cryptocurrencies and, consequently, the value of the shares of cryptocurrency-related 
products. 

• Environmental, Social, Governance Risk - The risks associated with ethical investing include the risk of 
personal alignment of what is considered ethical between different investors and the portfolio manager as 
well as a limited ability to diversify. Environmental, social, and governance (ESG) criteria are a set of 
standards for a company’s operations that socially conscious investors use to screen potential investments. 

o Environmental criteria consider how a company performs as a steward of nature. 
o Social criteria examine how it manages relationships with employees, suppliers, customers, and 

the communities where it operates. 
o Governance deals with a company’s leadership, executive pay, audits, internal controls, and 

shareholder rights. 
• Force Majeure – A natural and unavoidable catastrophe that interrupts the expected course of 

events, market structure and access to funds. 
• Interest Rate Risk – the risk that fixed income securities will decline in value because of an increase 

in interest rates; a bond or a fixed income fund with a longer duration will be more sensitive to changes 
in interest rates than a bond or bond fund with a shorter duration. 

• Inflationary Risk – the risk that future inflation will cause the purchasing power of cash flow from an 
investment to decline.  

• Legislative Risk – the risk of a legislative ruling resulting in adverse consequences. 
• Liquidity Risk – the possibility that an investor may not be able to buy or sell an investment as and 

when desired or in sufficient quantities because opportunities are limited.   
• Market Risk – the risk that the value of securities may go up or down, sometimes rapidly or 

unpredictably, due to factors affecting securities markets generally or particular industries.  This is a 
risk that will affect all securities in the same manner caused by some factor that cannot be controlled 
by diversification. 

• Pandemic Risk – Large-scale outbreaks of infectious disease that can greatly increase morbidity and 
mortality over a wide geographic area, crossing international boundaries, and causing significant 
economic, social, and political disruption. 

o COVID-19 - The novel coronavirus known as COVID-19 involves significant risk of a 
sustained increase in the volatility of global markets, which volatility could continue for the 
foreseeable future. Market responses to decisions made by governments and scientists 
around the world, including measures to contain the spread of the virus, availability of 
healthcare and treatments, and rolling shutdowns of markets across the globe would 
negatively impact markets and pose a significant risk of loss to investment principal. The 
pandemic also poses a risk from a human capital and resource perspective. 

 
• Reinvestment Risk – the risk that falling interest rates will lead to a decline in cash flow from an 

investment when its principal and interest payments are reinvested at lower rates. 
• Social/Political Risk – the possibility of nationalization, unfavorable government action or social 

changes resulting in a loss of value. 
• Taxability Risk – the risk that a security that was issued with tax-exempt status could potentially lose 

that status prior to maturity. Since municipal bonds carry a lower interest rate than fully taxable bonds, 
the bond holders would end up with a lower after-tax yield than originally planned. 

• Terrorism Risk – an act of terror or calculated use of violence against the country, market 
structure or individuals. 

 
 There are different types of investments that involve varying degrees of risk, and it should not be assumed that 
future performance of any specific investment or investment strategy will be profitable or equal any specific 
performance level(s). Past performance is not indicative of future results.  
 
 
. 
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Types of Investments (examples, not limitations) 
Investment advisor representatives of Good Life Advisors allocate a client’s assets as appropriate to 
help them reach their individual investment objectives within their time horizon in a manner consistent 
with their risk profile.  Client funds are allocated appropriately in such investments as listed below: 
 

• Alternative Investments – The performance of alternative investments (limited partnerships) can 
be volatile and may have limited liquidity. An investor could lose all or a portion of their investment. 
Such investments often have concentrated positions and investments that may carry higher risks. 
Client should only have a portion of their assets in these investments. 
 

• Annuities – are a retirement product for those who may have the ability to pay a premium now 
and want to guarantee they receive certain monthly payments or a return on investment later in 
the future. Annuities are contracts issued by a life insurance company designed to meet 
requirement or other long-term goals. An annuity is not a life insurance policy.  

 
o Variable Annuities – If client purchases a variable annuity that is part of the program, 

client will receive a prospectus and should rely solely on the disclosure contained in the 
prospectus with respect to the terms and conditions of the variable annuity.  Client should 
also be aware that certain riders purchased with a variable annuity may limit the investment 
options and the ability to manage the subaccounts.  Variable annuities typically offer: 

 
• Regular stream of income or a lump sum payout at a future time 
• Tax-deferred treatment of earnings 
• Death benefits 
 

      Variable annuities are designed to be long-term investments, to meet retirement and other long-
range goals. Variable annuities are not suitable for meeting short-term goals because 
substantial taxes and insurance company charges apply if money is withdrawn early. Variable 
annuities also involve investment risks, like mutual funds. 

 
• Cash Positions – Based on a perceived or anticipated market conditions and/or events, certain assets 

may be taken out of the market and held in a defensive cash position.  All cash may be included as 
assets subject to the agreed upon advisory fee.  Other investment types may be included as 
appropriate for a particular client and their respective trading objectives.  Good Life Advisors, Inc. 
generally invest client’s cash balances in money market funds, FDIC Insured Certificates of 
Deposit, high-grade commercial paper and/or government backed debt instruments.  Ultimately, 
we try to achieve a reasonable return on our client’s cash balances through relatively low-risk 
conservative investments. 
 
• Cryptocurrency - Cryptocurrencies refer to the actual virtual currency (decentralized digitized 
money) that allows individuals or entities to transfer funds online without the need for a bank or credit 
card company, such as Bitcoin, Ethereum, Cardona, and Litecoin. Cryptocurrencies were not designed 
to be investments and have not been deemed to be a security. They were designed to be mediums of 
exchange and seen as an alternative to traditional sovereign currencies. Cryptocurrency-related 
products refer to securities that either directly purchase cryptocurrencies or are involved in the 
cryptocurrency space, such as through mining cryptocurrency, investing in companies that develop and 
use blockchain technology, etc.   

 
• Equity – investment generally refers to buying shares of stocks in return for receiving a future payment 

of dividends and/or capital gains if the value of the stock increases. The value of equity securities may 
fluctuate in response to specific situations for each company, industry conditions and the general 
economic environment. 

 
• Exchange Traded Funds (ETFs) – An ETF is a portfolio of securities invested to track a market index 

like an index mutual fund, but the shares are traded on an exchange like an equity. An ETF share price 
fluctuates intraday depending on market conditions instead of having a net asset value (NAV) that is 
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calculated once at the end of the day. The shares may trade at a premium or discount; and as a result, 
investors pay when purchasing shares and receive more or less than when selling shares. The supply 
of ETF shares is regulated through a mechanism known as creation and redemption that involves 
large, specialized investors known as authorized participants (APs). Authorized participants are large  
financial institutions with a high degree of buying power, such as market makers, banks, or investment 
companies that provide market liquidity.  When there is a shortage of shares in the market, the 
authorized participant creates more (creation). Conversely, the authorized participant will reduce 
shares in circulation (redemption) when supply falls short of demand. Multiple authorized participants 
help improve the liquidity of a particular ETF and stabilize the share price. To the extent that 
authorized participants cannot or are otherwise unwilling to engage in creation and redemption 
transactions, shares of an ETF tend to trade at a significant discount or premium and may face trading 
halts and delisting from the exchange. 
The performance of ETFs is subject to market risk, including the complete loss of principal. ETFs also 
have a trading risk based on cost inefficiency if the ETFs are actively traded and a liquidity risk if the 
ETFs has a large price spread and low trading volume.  In addition, investors buying or selling shares 
in the secondary market pay brokerage commissions, which is a cost not incurred by mutual funds.  
Like mutual funds, shares of an ETF represent a partial ownership of an underlying portfolio of 
securities. 
 

• Exchange-Traded Notes (ETNs) – An ETN is a senior unsecured debt obligation designed to track 
the total return of an underlying market index or other benchmark.  ETNs may be linked to a variety of 
assets such as commodity futures, foreign currency, and equities. ETNs are similar to ETFs in that 
they are listed on an exchange and can typically be bought or sold throughout the trading day.  

 
• Fixed Income – investments generally pay a return on a fixed schedule, though the amount of the 

payments can vary. This type of investment can include corporate and government debt securities, 
leveraged loans, high yield, and investment grade debt and structured products, such as mortgage and 
other asset-backed securities, although individual bonds may be the best-known type of fixed income 
security. In general, the fixed income market is volatile and fixed income securities carry interest rate 
risk. (As interest rates rise, bond prices usually fall, and vice versa. This effect is usually more 
pronounced for longer-term securities.)  Fixed income securities also carry inflation risk, liquidity risk, 
call risk, and credit and default risks for both issuers and counterparties. The risk of default on treasury 
inflation protected/inflation linked bonds is dependent upon the U.S. Treasury defaulting (extremely 
unlikely); however, they carry a potential risk of losing share price value, albeit rather minimal. Risks of 
investing in foreign fixed income securities also include the general risk of non-U.S. investing 
described below. 

 
• Margin Borrowings – The use of short-term margin borrowings may result in certain additional 

risks to a client. For example, if securities pledged to brokers to secure a client’s margin accounts 
decline in value, the Client could be subject to a "margin call", pursuant to which it must either 
deposit additional funds with the broker or be the subject of mandatory liquidation of the pledged 
securities to compensate for the decline in value.  
 

• Mutual Funds – a pool of funds collected from many investors for the purpose of investing in securities 
such as stocks, bonds, money market instruments and similar assets.   

 
o Open-End Mutual Funds – a type of mutual fund that does not have restrictions on the amount of 

shares the fund will issue and will buy back shares when investors wish to sell.  Investing in mutual 
funds carries the risk of capital loss and thus you may lose money investing in mutual funds. All 
mutual funds have costs that lower investment returns. The funds can be of bond “fixed income” 
nature (lower risk) or stock “equity” nature. 
 

o Closed-End Mutual Funds – a type of mutual fund that raises a fixed amount of capital through 
an initial public offering (IPO). The fund is then structured, listed, and traded like a stock on a stock 
exchange.  Clients should be aware that closed-end funds available within the program are not 
readily marketable.  To provide investor liquidity, the funds may offer to repurchase a certain 

https://www.investopedia.com/terms/a/authorizedparticipant.asp
https://www.investopedia.com/terms/b/buyingpower.asp
http://www.investopedia.com/terms/i/investing.asp
http://www.investopedia.com/terms/m/moneymarket.asp
http://www.investopedia.com/terms/f/fund.asp
http://www.investopedia.com/terms/i/ipo.asp
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percentage of shares at net asset value on a periodic basis. Thus, clients may be unable to 
liquidate all or a portion of their shares in these types of funds. 

 
o Alternative Strategy Mutual Funds – Certain mutual funds available in the program invest 

primarily in alternative investments and/or strategies. Investing in alternative investments and/or 
strategies may not be suitable for all investors and involves special risks, such as risks associated 
with commodities, real estate, leverage, selling securities short, the use of derivatives, potential 
adverse market forces, regulatory changes, and potential illiquidity. There are special risks 
associated with mutual funds that invest principally in real estate securities, such as sensitivity to 
changes in real estate values and interest rates and price volatility because of the fund’s 
concentration in the real estate industry. 

 
 

• Non-U.S. Securities – present certain risks such as currency fluctuation, political and economic 
change, social unrest, changes in government regulation, differences in accounting and the lesser 
degree of accurate public information available. 

 
• Options Trading/Writing – A securities transaction that involves buying or selling (writing) an 

option. If you write an option and the buyer exercises the option, you are obligated to purchase or 
deliver a specified number of shares at a specified price at the expiration of the option regardless 
of the market value of the security at expiration of the option. Buying an option gives you the right 
to purchase or sell a specified number of shares at a specified price until the date of expiration of 
the option regardless of the market value of the security at expiration of the option. Our investment 
strategies and advice may vary depending upon each client's specific financial situation. As such, 
we determine investments and allocations based upon your predefined objectives, risk tolerance, 
time horizon, financial horizon, financial information, liquidity needs, and other various suitability 
factors. Your restrictions and guidelines may affect the composition of your portfolio.  

 
• Structured Products – Structured products are securities derived from another asset, such as a 

security or a basket of securities, an index, a commodity, a debt issuance, or a foreign currency. 
Structured products frequently limit the upside participation in the reference asset. Structured 
products are senior unsecured debt of the issuing bank and subject to the credit risk associated 
with that issuer. This credit risk exists whether or not the investment held in the account offers 
principal protection. The creditworthiness of the issuer does not affect or enhance the likely 
performance of the investment other than the ability of the issuer to meet its obligations. Any 
payments due at maturity are dependent on the issuer’s ability to pay. In addition, the trading price 
of the security in the secondary market, if there is one, may be adversely impacted if the issuer’s 
credit rating is downgraded. Some structured products offer full protection of the principal invested, 
others offer only partial or no protection. Investors may be sacrificing a higher yield to obtain the 
principal guarantee. In addition, the principal guarantee relates to nominal principal and does not 
offer inflation protection. An investor in a structured product never has a claim on the underlying 
investment, whether a security, zero coupon bond, or option. There may be little or no secondary 
market for the securities and information regarding independent market pricing for the securities 
may be limited. This is true even if the product has a ticker symbol or has been approved for listing 
on an exchange. Tax treatment of structured products may be different from other investments held 
in the account (e.g., income may be taxed as ordinary income even though payment is not 
received until maturity). Structured CDs that are insured by the FDIC are subject to applicable 
FDIC limits. 
 

• Unit Investment Trust (UIT) – An investment company that offers a fixed, unmanaged portfolio, 
generally of stocks and bonds, as redeemable "units" to investors for a specific period. It is designed to 
provide capital appreciation and/or dividend income.  UITs can be resold in the secondary market. A 
UIT may be either a regulated investment corporation (RIC) or a grantor trust. The former is a 
corporation in which the investors are joint owners; the latter grants investors proportional ownership in 
the UIT's underlying securities. 

 

http://www.investopedia.com/terms/i/investmentcompany.asp
http://www.investopedia.com/terms/c/capitalappreciation.asp
http://www.investopedia.com/terms/s/secondarymarket.asp
http://www.investopedia.com/terms/g/grantor.asp
http://www.investopedia.com/terms/u/underlying-security.asp


Page 27 of 38  

Past performance is not a guarantee of future returns. Investing in securities and other investments involve 
a risk of loss that each Client should understand and be willing to bear. Clients are reminded to discuss 
these risks with the Advisor.  
 

Item 9:  Disciplinary Information 
An advisory affiliate, Dominic De Bruin, who is no longer associated with Good Life Advisors came to the 
attention of FINRA, who began an investigation, after LPL filed a Form U5 to terminate his registration. 
The filing was precipitated by disclosures uncovered during routine compliance procedures by Good Life 
Advisors and brought to the attention of LPL.  
 
The form U5 indicated Mr. De Bruin was under internal review for depositing client funds which were 
potentially related to undisclosed private securities transactions into a bank account controlled by De 
Bruin. The matter was resolved by De Bruin signing an “Acceptance Waiver and Consent” (AWC) with 
FINRA on 11/1/2016. De Bruin is barred from the securities industry or associating with any FINRA 
member in any capacity.     
 
No members of management or any other investment advisor representative were involved in this 
matter. 
 

Item10: Other Financial Industry Activities & Affiliations 
 
Broker-Dealer Affiliation 
As noted in Item 5, Certain Advisory Persons are also registered representative of LPL.  LPL is a registered 
broker-dealer (CRD No. 6413) and member FINRA/SIPC. In one’s separate capacity as a registered 
representative, IARs receive commissions for the implementation of recommendations for commissionable 
transactions. Clients are not obligated to implement any recommendation. Neither the Advisor nor IAR will 
earn ongoing investment advisory fees in connection with any services implemented as a registered 
representative.   
 
Licensed Insurance Agents 
As previously mentioned, certain of Good Life’s Representatives, in their individual capacities, are 
licensed insurance agents, and may recommend the purchase of certain insurance-related products on a 
commission basis.  If desired by the client, clients can engage an IAR in their individual capacity to 
purchase insurance products on a commission basis.  The recommendation to purchase a security and/or 
insurance product for a commission presents a conflict of interest, based on the commissions received. 
No client is under an obligation to purchase any commission products. Clients are reminded that they may 
purchase investment products recommended by Good Life Advisors through other, non-affiliated 
broker/dealers or insurance agents without the assistance of the IAR acting as a registered representative 
or insurance agent. 
 
Accountants & Certified Public Accountants 
Certain IARs are accountants and Certified Public Accountants.  To the extent that these IARs provide 
accounting services, all such services shall be performed by those IARs, in their individual professional 
capacities, independent of Good Life Advisors, for which services Good Life Advisors shall not receive 
any portion of the fees charged by the IAR in his or her individual capacity, referral or otherwise. It is 
expected that these IARs, solely incidental to their practices as an accountant, may recommend Good 
Life Advisor’s services to certain of their clients. No client of Good Life Advisors is under any obligation to 
use the accounting services of these representatives. 
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Item 11: Code of Ethics, Participation or Interest in Client Transactions & Personal Trading 
 
Good Life Advisors has implemented a Code of Ethics (the “Code”) that is available to existing and 
potential clients upon request. We place great emphasis on complying with all applicable laws and 
regulations governing our practices as a Registered Investment Adviser.  Therefore, we have established 
firm guidelines related to the professional standards of conduct for our employees, which emphasize the 
protection of client interests at all times and demonstrates our commitment to our fiduciary duties of 
honesty, good faith, and fair dealing with clients. All of our employees are expected to adhere strictly to 
the guidelines outlined in the Code, which requires certain employees to submit personal securities 
transactions and holdings reports to us that are be reviewed by our Chief Compliance Officer on a 
periodic basis. Employees are encouraged to report any violations of the Code to our Chief Compliance 
Officer. Additionally, we maintain and enforce written policies that are reasonably designed to prevent the 
misuse or dissemination of any material non-public information about our clients or their account holdings 
by us or any of our employees. 
 
Interest in Client Transactions & Personal Trading 
Good Life Advisors and/or IARs on occasion buy or sell securities that are also recommended to clients. 
This practice creates a situation where they could materially benefit from the sale or purchase of those 
securities. Therefore, this situation creates a potential conflict of interest. Practices such as “scalping” (i.e., 
a practice whereby the owner of shares of a security recommends that security for investment and then 
immediately sells it at a profit upon the rise in the market price which follows the recommendation) could 
take place if Good Life Advisors did not have adequate policies in place to detect such activities. In 
addition, Good Life Advisor’s established policies can help detect insider trading, “front-running” (i.e., 
personal trades executed prior to those of Good Life Advisor’s clients) and other potentially abusive 
practices. 
 
Good Life Advisor’s has a personal securities transaction policy in place to monitor the personal securities 
transactions and securities holdings of each IAR deemed to be an “Access Persons.”  An Access Person 
is someone who has access to non-public information where that could exploit it for personal gain. 
 
Access Persons must provide the Chief Compliance Officer with a written report of their current securities 
holdings within ten (10) days after becoming an Access Person and annually thereafter.  
 
Investment advisor representatives will occasionally buy or sell securities, at or around the same time as 
those securities are recommended to clients. This practice creates a situation where IARs are in a position 
to materially benefit from the sale or purchase of those securities.  Therefore, this situation creates a 
conflict of interest. As indicated above Good Life Advisors has a personal securities transaction policy in 
place to monitor the personal securities transaction and securities holdings. 
 
Privacy Policy 
Good Life Advisors places significant focus on protecting our client’s private information in accordance 
with the requirements of the Gramm-Leach-Bliley Act. To protect client information, we have 
implemented policies and procedures which ensure that client information is kept private and secure. 
 
We do not disclose any non-public personal information about clients or former clients to any non-affiliated 
third parties, except as permitted by law. Good Life Advisors may disclose the information to affiliated 
companies of Good Life Advisors related by common ownership or control such as Good Life IA, LLC. 
During servicing our client’s accounts, we may share some client information with certain service 
providers, such as transfer agents, custodians, broker-dealers, accountants, and lawyers. 
We restrict internal access to non-public personal information about clients to employees only on a “need-
to-know” basis that is necessary to facilitate our capability to provide clients with products or services. We 
have a strict policy which prohibits selling information about current or former customers or their accounts 
to anyone. It is also our policy not to share client information unless required to process a transaction, at 
the request of a client, or as required by law. 
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A copy of our privacy policy notice is provided to each client prior to, or contemporaneously with, the 
execution of the advisory agreement, and, thereafter, we will deliver a copy of our current privacy policy 
notice to our clients on an annual basis. 
 

Item 12:  Brokerage Practices 
 
Good Life Advisors will generally recommend that clients establish a brokerage account with LPL Financial 
to maintain custody of clients’ assets and to effect trades for their accounts.  LPL Financial provides 
brokerage and custodial services to independent investment advisory firms, including Good Life Advisors.  
For accounts custodied at LPL Financial, LPL Financial generally is compensated by clients through 
commissions, trails, or other transaction-based fees for trades that are executed through LPL Financial or 
that settle into LPL accounts.  For IRA accounts, LPL generally charges account maintenance fees.  In 
addition, LPL also charges clients miscellaneous fees and charges, such as account transfer fees.  LPL 
charges Good Life Advisors an asset-based administration fee for administrative services provided by LPL.  
Such administration fees are not directly borne by clients but may be considered when Good Life Advisors 
negotiates its advisory fee with clients.  While LPL does not participate in, or influence the formulation of, 
the investment advice provided, certain supervised persons are dually registered with LPL.  Dually 
registered IARs are restricted by certain FINRA rules and policies from maintaining client accounts at 
another custodian or executing client transactions in such client accounts through any broker/dealer or 
custodian that is not approved by LPL.   
 
Clients should also be aware that for accounts where LPL serves as the custodian, Good Life Advisors is 
limited to offering services and investment vehicles that are approved by LPL and may be prohibited from 
offering services and investment vehicles that may be available through other broker/dealers and 
custodians, some of which may be more suitable for a client’s portfolio than the services and investment 
vehicles offered through LPL.  Clients should understand that not all investment advisers recommend that 
clients custody their accounts and trade through specific broker-dealers. 
 
Clients should also understand that LPL is responsible under FINRA rules for supervising certain business 
activities of Good Life Advisors and its Dually Registered Persons that are conducted through 
broker/dealers and custodians other than LPL Financial.  LPL Financial charges a fee for its oversight of 
activities conducted through these other broker-dealers and custodians.  This arrangement presents a 
conflict of interest because Good Life Advisors has a financial incentive to recommend that you maintain 
your account with LPL rather than with another broker-dealer or custodian to avoid incurring the oversight 
fee.   
 
Benefits Received by Good Life Personnel 
LPL makes available to Good Life various products and services designed to assist Good Life Advisors in 
managing and administering client accounts.  Many of these products and services may be used to service 
all or a substantial number of accounts, including accounts not held with LPL.  These services include 
software and other technology that provide access to client account data (such as trade confirmation and 
account statements); facilitate trade execution (and aggregation and allocation of trade orders for multiple 
client accounts); provide research, pricing information and other market data; facilitate payment of fees; 
and assist with back-office functions; recordkeeping and client reporting.       
 
LPL also makes available other services intended to help manage and further develop its business.  Some 
of these services assist Good Life Advisors to better monitor and service program accounts maintained at 
LPL, however, many of these services benefit only Good Life Advisors, for example, services that assist 
with growing its business.  These support services and/or products may be provided without cost, at a 
discount, and/or at a negotiated rate, and include practice management-related publications; consulting 
services; attendance at conferences and seminars, meetings, and other educational and/or social events; 
marketing support; and other products and services used in furtherance of the operation and development 
of its investment advisory business.   
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Where such services are provided by a third-party vendor, LPL will either make a payment to Good Life 
Advisors to cover the cost of such services, reimburse for the cost associated with the services, or pay the 
third-party vendor directly on behalf of Good Life Advisors.   
The products and services described above are provided to Good Life as part of its overall relationship with 
LPL Financial.  While as a fiduciary, Good Life Advisors endeavors to act in its clients’ best interests, the 
receipt of these benefits creates a conflict of interest because Good Life Advisors’ recommendation that 
clients custody their assets at LPL is based in part on the benefit to Good Life of the availability of the 
foregoing products and services and not solely on the nature, cost or quality of custody or brokerage 
services provided by LPL Financial.   Receipt of some of these benefits may be based on the amount of 
advisory assets custodied on the LPL Financial platform.         
 
Transition Assistance Benefits 
LPL provides various benefits and payments to assist the representative with the costs (including foregone 
revenues during account transition) associated with transitioning his or her business to the LPL Financial 
platform (collectively referred to as “Transition Assistance”).   The proceeds of such Transition Assistance 
payments are intended to be used for a variety of purposes, including but not necessarily limited to, 
providing working capital to assist in funding the Dually Registered Person’s business, satisfying any 
outstanding debt owed to the prior firm, offsetting account transfer fees (ACATs) payable to LPL as a result 
of the clients transitioning to LPL’s custodial platform, technology set-up fees, marketing and mailing costs, 
stationary and licensure transfer fees, moving expenses, office space expenses, staffing support and 
termination fees associated with moving accounts.   
 
The amount of the Transition Assistance payments is often significant in relation to the overall revenue 
earned or compensation received at [his/her] prior firm.  Such payments are generally based on the size of 
the business established at [his/her] prior firm and/or assets under custody on the LPL.  Please refer to the 
relevant Part 2B brochure supplement for more information about the specific Transition Payments your 
representative receives.   
 
Transition Assistance payments and other benefits are provided to associated persons of Good Life 
Advisors in their capacity as registered representatives of LPL Financial.  The receipt of Transition 
Assistance creates conflicts of interest relating advisory business because it creates a financial incentive to 
recommend that its clients maintain their accounts with LPL.  In certain instances, the receipt of such 
benefits is dependent on maintaining client assets with LPL Financial and therefore Good Life Advisors has 
an incentive to recommend that clients maintain their account with LPL in order to generate such benefits.   
 
Best Execution 
Although the commissions and/or transaction fees paid by our clients generally comply with our duty to 
obtain best execution, you may pay a commission that is higher than what another qualified broker-dealer 
might charge to affect the same transaction when we determine, in good faith, that the 
commission/transaction fee is reasonable in relation to the value of the brokerage and research services 
we receive.  
 
In seeking best execution, the determining factor is not the lowest possible cost, but whether the 
transaction represents the best qualitative execution, taking into consideration the full range of a broker-
dealer’s services, including the value of research provided, execution capability, commission rates, and 
responsiveness. Accordingly, although we will seek competitive rates, we may not necessarily obtain the 
lowest possible commission rates for client transactions. The brokerage commissions or transaction fees 
charged by the broker-dealer/custodian are exclusive of, and in addition to, our investment management 
fee. Our best execution responsibility is qualified if the securities we purchase are mutual funds that are 
traded at net asset value as determined at the daily market close. 
 
Aggregation & Allocation of Transactions 
Although each client’s portfolio accounts are individually managed, we may purchase or sell the same 
securities at the same time for multiple clients. When this occurs, it is often advantageous to aggregate 
the securities of multiple clients into one trading block for execution. If your portfolio securities are 
purchased or sold in an aggregated transaction with the securities of other clients, you will all receive the 
same execution price, and if the aggregated purchase or sale involves several executions to complete the 
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transaction, you will all receive the average price paid or received on the aggregated transaction. 
 
However, if an aggregated transaction results in only a partial execution and the equal allocation of the 
partial execution amongst multiple clients would result in an inefficient trading unit in client portfolios, we 
reserve the right to allocate the transaction to specific individual clients on an equitable rotational basis so 
that over time no client is disadvantaged in the management of its portfolio. 
 
Directed Brokerage 
Good Life Advisors does not accept directed brokerage arrangements (when a client requires that account 
transactions be directed through a specific broker-dealer).  In such client-directed arrangements, the client 
will negotiate terms and arrangements for their account with that broker/dealer, and Good Life Advisors 
would not seek better execution services or prices from other broker/dealers or be able to “aggregate” the 
client’s transactions for execution with orders for other accounts managed by Good Life.  As a result, the 
client requesting directed brokerage may pay higher commissions or other transaction costs, greater 
spreads, or receive less favorable net prices, on transactions for the account than would otherwise be the 
case. 
 
Soft Dollars 
Soft dollars are revenue programs offered by broker/dealers whereby an advisor enters into an agreement 
to place security trades with the broker in exchange for research and other services.  
 
Good Life Advisors does not receive soft dollars; however, the firm receives support services and/or 
products from LPL that assist the firm to better monitor and service program accounts maintained.  These 
support services and/or products are received without cost, at a discount, and/or at a negotiated rate, and 
may include such things as research reports or other information about particular companies or industries; 
economic surveys, data and analyses; financial publications; portfolio evaluation services; financial 
database software and services; computerized news and pricing services; quotation equipment for use in 
running software used in investment decision-making.  
 
These support services provided by the overall relationship. It is not the result of soft dollar arrangements 
or any other express arrangements that involves the execution of client transactions as a condition to the 
receipt of services.    
 
However, such support services create an incentive to continue to use or expand the use of the LPL’s 
services; however, any conflicts of interest created by such an incentive are mitigated by the fiduciary duty 
to allow act in a client’s best interest. 
 
 

Item 13:  Review of Accounts 
 
Investment advisor representatives monitor accounts on a continuous basis and will conduct a formal 
review of your account(s) on at least an annual basis. 

 
Factors That Trigger a Non-Periodic Review of Client Accounts 
Factors may develop that will cause us to conduct additional and more frequent reviews. These factors 
include, but are not limited to, significant market volatility, changes in your investment objectives, or 
significant restructuring of your portfolios. 
 
Clients are advised that it remains your responsibility to inform us of any changes in your investment 
objectives and/or financial situation. You are encouraged to comprehensively review financial planning 
issues, investment objectives and account performance with us at least on an annual basis. 
 
Reports to Clients 
You are provided transaction confirmation notices and regular summary account statements directly 
from your broker-dealer/custodian and/or program sponsor for your account(s). Good Life may also 
provide clients with written periodic reports summarizing account activity and performance. 



Page 32 of 38  

Account Surveillance 
Client accounts (Wrap and Non-Wrap) shall be reviewed at least annually by the individual investment 
advisor representative assigned to the account.  Reviews may be conducted more frequently at the Client’s 
request.  Accounts should be reviewed as a result of major changes in economic conditions, known 
changes in the Client’s financial situation and/or large deposits or withdrawals in the Client’s account.  
Clients must be encouraged to notify their investment advisor representative if changes occur in their 
personal financial situation that might adversely affect their investment plan.  Additional reviews may be 
triggered by material market, economic, or political events. 
 
Client accounts are also reviewed by the Compliance Department utilizing our own internal program which 
incorporates the notifications provided by the LPL Proactive Surveillance portal.  Our review addresses the 
following areas:   

 

Market Performance 
Trading Inactivity 
High Cash Balance 

Position Concentration 
Asset Allocation 
Fee Calculation Review 

Risk Tolerance 
Senior Suitability 
Investment Experience 

 
Account Statements 
Clients receive account statements no less than quarterly from the custodian. These statements are sent 
directly from the Custodian to the Client. The Client may also establish electronic access to the Custodian’s 
website so that the Client may view these reports and their account activity. Client statements will include 
all positions, transactions and fees relating to the Client’s account[s]. The Advisor may also provide Clients 
with periodic reports regarding their holdings, allocations, and performance. 
 

Item 14:  Client Referrals & Other Compensation 
 
Good Life Advisors receives an economic benefit from LPL. Good Life Advisors, without cost (and/or at a 
discount), receives support services and/or products from LPL. Good Life Advisors also received loans 
and/or transition payments from LPL in order to assist with transitioning its business onto the LPL custodial 
platform.  Clients do not pay more for investment transactions affected and/or assets maintained at LPL as 
a result of this arrangement.  
 
There is no corresponding commitment made by Good Life Advisors to LPL Financial or any other entity to 
invest any specific amount or percentage of client assets in any specific mutual funds, securities, or other 
investment products as a result of the above arrangement. 
 
Investment advisor representatives are incented to join and remain affiliated with LPL and to recommend 
that clients establish accounts with LPL through the provision of Transition Assistance (discussed in Item 
12 above).  LPL also provides other compensation including but not limited to, bonus payments, repayable 
and forgivable loans, stock awards and other benefits.   
 
The receipt of any such compensation creates a financial incentive to recommend LPL as the custodian for 
the assets in your advisory account.  We encourage you to discuss any such conflicts of interest before 
deciding to custody your assets at LPL Financial. 

 
Compensation to Non-Advisory Personnel for Client Solicitation or Referrals 
If a client is introduced to Good Life Advisors by either an unaffiliated or an affiliated solicitor, Good Life 
Advisors may pay a referral fee in accordance with the requirements of Rule 206(4)-3 of the Investment 
Advisers Act of 1940 (“Advisers Act”), and any corresponding state securities law requirements. Any such 
referral fee shall be paid solely from Good Life Advisors investment advisory fee and shall not result in any 
additional charge to the client.  If the client is introduced to Good Life Advisors by an unaffiliated solicitor, 
the solicitor, at the time of the solicitation, shall disclose to the prospective client the nature of his/her/its 
solicitor relationship with Good Life Advisors, and shall provide each prospective client with a copy of 
Good Life Advisors ADV 2A along with a copy of the written disclosure statement from the solicitor to the 
prospective client disclosing the terms of the solicitation arrangement between Good Life Advisors and the 
solicitor, including the compensation to be received by the solicitor from Good Life Advisors. 
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Referrals by Good Life 
If an IAR introduces a client to another investment advisor or an investment manager, Good Life Advisors 
may be paid a referral or solicitor fee in accordance with the requirements of Rule 206(4)-3 of the Advisers 
Act, and any corresponding state securities law requirements. Any such referral fee shall be paid 
according to a fee disclosure statement provided to the client at the time that the referral is made. When 
Good Life Advisors is acting as an unaffiliated solicitor, Good Life Advisors, at the time of the solicitation, 
shall disclose the nature of its solicitor relationship, and shall provide each client being solicited with a 
copy of the written disclosure statement disclosing the terms of the solicitation arrangement between the 
Good Life Advisors and the investment advisor or investment manager, including the compensation to be 
received, and a copy of the ADV 2A of the investment advisor or investment manager being referred to 
the client. 
 
SmartVestor Program 
Some Investment Advisor Representatives have entered into a written arrangement with The Lampo 
Group, LLC d/b/a Ramsey Solutions (“Ramsey Solutions”), a company owned by nationally syndicated 
financial advice radio host, television personality, and author, Dave Ramsey, to be designated as a 
qualified investment professional (“SmartVestor Pro” or “Pro”) under the SmartVestor program 
(SmartVestor”) for the purposes of receiving client referrals from Ramsey Solutions. 
 
SmartVestor is offered through the Ramsey Solutions website https://www.daveramsey.com, which 
provides a variety of financial and educational resources to consumers.  Once on the SmartVestor website, 
clients must enter basic identifying information, including name, e-mail address, telephone number, and zip 
code.  Clients are then provided with a list of up to five individual SmartVestor Pros that are located within 
the specific market assigned to the client’s zip code.  Unless a client opts out of having their contact 
information shared, each Pro will generally contact a referred client within one business day of receiving 
the contact information. 
 
The Investment Advisor Representative pays a monthly membership fee plus a flat monthly advertising fee 
for being a Pro in the local market.  The fees are payable regardless of whether any client chooses to 
communicate with or enter into an agreement with the firm.  Clients do not pay a higher fee for participation 
in this program. 
 
 

Item 15: Custody 
Good Life Advisors does not maintain custody of client funds or securities.  Good Life Advisors 
recommends that our clients establish brokerage/custodial accounts with LPL, a FINRA/SIPC member 
broker/dealer, to maintain custody of client assets. In addition to offering our clients custody services, LPL 
provides us execution services on client transactions.  
 

Item 16:  Investment Discretion 
If a client retains Good Life Advisors to provide advisory services on a discretionary basis the client grants 
full discretion over the selection and quantity of securities to be purchased or sold for the client’s accounts.  
However, our investment authority and discretion are subject to specified investment objectives, guidelines 
and/or conditions that can be established by the client. For example, a client may specify that investments 
be made only in certain types of fixed income securities, or a client may place restrictions on the quantity 
or percentage of particular securities that may be held in the client’s portfolio. 
 
If Good Life Advisors manages a client’s assets on a non-discretionary basis, the client retains the right to 
approve or disapprove specific investment recommendations that we make in connection with the 
management of the client’s accounts. As a non-discretionary client, the client is not obligated to follow the 
investment recommendations that we provide. However, after receiving the client’s approval in connection 
with a specific recommendation, we will execute the transaction on the client’s behalf through LPL 
Financial (or the client’s designated custodian/executing broker-dealer). 
 

https://www.daveramsey.com/
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The Investment Advisory Agreement executed by the client sets forth whether Good Life’s management 
authority is discretionary or non-discretionary. 
 

Item 17:  Voting Client Securities (Proxy Voting) 
 
Good Life Advisors does not vote client proxies, but third-party money managers selected or recommended 
by our firm may vote proxies for clients. Clients will otherwise receive their proxies or other solicitations 
directly from their custodian.  
Except in the event a third-party money manager votes proxies, clients maintain exclusive responsibility for:  
 

(1) directing the manner in which proxies solicited by issuers of securities beneficially owned by the 
client shall be voted; and,  
 

(2) making all elections relative to any mergers, acquisitions, tender offers, bankruptcy proceedings or 
other type events pertaining to the client’s investment assets.  

 
Therefore, Good life Advisors will instruct your qualified custodian to forward to you copies of all proxies 
and shareholder communications relating to your investment assets.  
 
 

Item 18:  Financial Information 
 
Good Life Advisors does not require or solicit prepayment of more than $1,200 in fees per client, six 
months or more in advance.  
 
There are no financial conditions that are reasonably likely to impair the firm’s ability to meet contractual 
commitments to clients. At no time has Good Life Advisors been the subject of a bankruptcy petition.  
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Appendix 1 – Wrap Fee Program Brochure 
 

Item 1 – Cover Page 
 
Form ADV Part 2A – Appendix 1 (“Wrap Fee Brochure”) - Effective: March 18, 2020 
This Form ADV2A - Appendix 1 (“Wrap Fee Brochure”) provides information about the qualifications and 
business practices for Good Life Advisors (“Good Life Advisors” or the “Advisor”) services when offering 
services pursuant to a wrap program. This Wrap Fee Brochure shall always be accompanied by the Good 
Life Advisors Disclosure Brochure, which provides complete details on the business practices of the 
Advisor. If you did not receive the complete Good Life Advisors Disclosure Brochure or you have any 
questions about the contents of this Wrap Fee Brochure or the Good Life Advisors Disclosure Brochure, 
please contact us at (800) 936-3820 or by email at Good Life Advisors@lpl.com   
 
This wrap fee program brochure provides information about the qualifications and business 
practices of Good Life Advisors, LLC.  If you have any questions about the contents of this 
brochure, please contact us at (610) 898-6927, Ext. 2080 or Denise.Brochu@GoodLifeFA.com.  The 
information in this brochure has not been approved or verified by the United States Securities and 
Exchange Commission or by any state securities authority. 
 
Additional information about Good Life Advisors and its advisory persons are available on the 
SEC’s website at www.adviserinfo.sec.gov by searching for our firm name or by our CRD# 171898. 
 
Registration does not imply a certain level of skill or training. 
  

Item 2 – Material Changes 
 
Form ADV 2 - Appendix 1 provides information about a variety of topics relating to an Advisor’s business 
practices and conflicts of interest.  In particular, this Wrap Fee Brochure discusses wrap fee programs 
offering by the Advisor.   
 
Material Changes 
There are no material changes since the last filing on March 19, 2020. 
 
Future Changes 
From time to time, we may amend this Wrap Fee Brochure to reflect changes in our business practices, 
changes in regulations and routine annual updates as required by the securities regulators. This complete 
Wrap Fee Brochure (along with the complete Good Life Advisors Disclosure Brochure) or a Summary of 
Material Changes shall be provided to each Client annually and if a material change occurs in the business 
practices of Good Life Advisors.  
 
At any time, you may view this Wrap Fee Brochure and the current Disclosure Brochure on-line at the 
SEC’s Investment Adviser Public Disclosure website at www.adviserinfo.sec.gov by searching for our firm 
name or by our CRD# 171898.  You may also request a copy of this Disclosure Brochure at any time, by 
contacting us at (800) 936-3820 or by email at Good Life Advisors@lpl.com.   

 
 
 
 
 
 

mailto:NWMG@lpl.com
mailto:Denise.Brochu@GoodLifeFA.com
http://www.adviserinfo.sec.gov/
http://www.adviserinfo.sec.gov/
mailto:NWMG@lpl.com
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 Item 4 – Services Fees and Compensation 
 
Good Life Advisors provides customized investment advisory services for its Clients. This Wrap Fee 
Program Brochure is provided as a supplement to the Good Life Advisors Disclosure Brochure (Form ADV 
2A). This Wrap Fee Program Brochure is provided along with the complete Disclosure Brochure to provide 
full details of the business practices and fees when selecting Good Life Advisors as your investment 
advisor.  
 
As part of the investment advisory fees noted in Item 5 of the Disclosure Brochure, Good Life Advisors 
includes normal securities transaction fees as part of the overall investment advisory fee. Securities 
regulations often refer to this combined fee structure as a “Wrap Fee Program”. The Advisor sponsors the 
Good Life Advisors Wrap Fee Program. 
 
The sole purpose of this Wrap Fee Program Brochure is to provide additional disclosure relating the 
combination of securities transaction fees into the single “bundled” investment advisory fee. This Wrap Fee 
Program Brochure references back to the Good Life Advisors Disclosure Brochure in which this Wrap Fee 
Program Brochure serves as an Appendix. Please see Item 4 – Advisory Services of the Disclosure 
Brochure for details on Good Life Advisors’s investment philosophy and related services. 
 
Good Life Advisors is the sponsor and portfolio manager of this Wrap Fee Program. Good Life Advisors 
receives investment advisory fees paid by Clients for participating in the Wrap Fee Program and pays the 
Custodian for the costs associated with the normal trading activity in the Client’s account[s]. Good Life 
Advisors also receives compensation for the wrap fee programs sponsored by an outside manager, which 
is separate from this Wrap Fee Program that is sponsored by Good Life Advisors. 
 
Participation in this wrap fee program may cost more or less than purchasing such services separately. 

 

Item 5 – Account Requirements and Types of Clients 
 

Please see Item 7 – Types of Clients in the ADV 2A Disclosure Brochure. 
 

Item 6 – Portfolio Manager Selection and Evaluation 
 

Portfolio Manager Selection 
Good Life Advisors serves as sponsor and as portfolio manager for the services under this Wrap Fee 
Program.  
 
Performance-Based Fees 
Good Life Advisors does not charge performance-based fees. 
 
Proxy Voting 
Good Life Advisors does not accept proxy-voting responsibility for any Client. Clients will receive proxy 
statements directly from the Custodian. The Advisor will assist in answering questions relating to proxies, 
however, the Client retains the sole responsibility for proxy decisions and voting. 
 

Item 7 – Client Information Provided to Portfolio Managers 
 
Good Life Advisors is the sponsor and sole portfolio manager for the Program. The Advisor does not share 
Client information with other portfolio managers because it is the sole portfolio manager for this Wrap Fee 
Program. Please also see the Good Life Advisors Privacy Policy (included after this Wrap Fee Program 
Brochure). 
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Item 8 – Client Contact with Portfolio Managers 
 
Good Life Advisors is a full-service investment management advisory firm. Clients always have direct 
access to the Portfolio Managers at Good Life Advisors.   

 

Item 9 – Additional Information 
 

Disciplinary Information and Other Financial Industry Activities and Affiliations 
Our backgrounds are on the Investment Adviser Public Disclosure website at www.adviserinfo.sec.gov by 
searching for our firm name or by our CRD# 171898.  
 
Please also see Item 9 of the Good Life Advisors Disclosure Brochure as well as Item 3 of each Advisory 
Person’s Brochure Supplement (included with this Wrap Fee Program Brochure) for additional information 
on how to research the background of the Advisor and its Advisory Persons. 
 
Other Financial Activities and Affiliations 
Please see Items 10 and 14 of the Form ADV Part 2A – Disclosure Brochure. 
 
Code of Ethics, Review of Accounts, Client Referrals, and Financial Information 
Good Life Advisors has implemented a Code of Ethics that defines our fiduciary commitment to each 
Client. This Code of Ethics applies to all persons subject to Good Life Advisors’s compliance program (our 
“Supervised Persons”). Complete details on the Good Life Advisors Code of Ethics can be found under 
Item 11 – Code of Ethics, Participation in Client Transactions and Personal Trading in the Disclosure 
Brochure (included with this Wrap Fee Program Brochure). 
 
Review of Accounts 
Investments in Client accounts are monitored on a regular and continuous basis by Advisory Persons of 
Good Life Advisors under the supervision of the Chief Compliance Officer (“CCO”). Details of the review 
policies and practices are provided in Item 13 of the Form ADV Part 2A – Disclosure Brochure. 
 
Other Compensation 
Please see Item 14 – Other Compensation in the Form ADV Part 2A – Disclosure Brochure (included with 
this Wrap Fee Brochure) for details on additional compensation that may be received by Good Life 
Advisors or its Advisory Persons. Each Advisory Person’s Brochure Supplement (also included with this 
Wrap Fee Brochure) provides details on any outside business activities and the associated compensation. 
 
Client Referrals from Solicitors 
If a Client is introduced to Good Life Advisors by either an unaffiliated party or by a Good Life Advisors 
affiliate, Good Life Advisors may pay that solicitor a referral fee in accordance with the requirements of 
Rule 206(4)-3 of the Investment Advisers Act of 1940, and any corresponding state securities law 
requirements. Any such referral fee shall be paid solely from the investment management fees earned by 
Good Life Advisors and shall not result in any additional charge to the Client. 
 
Clients will not pay a higher fee to Good Life Advisors as a result of such payments to a solicitor. The 
Advisor shall enter into an agreement with the solicitor, which requires that full disclosure of the 
compensation and other conflicts is provided to the prospective client prior to or at the time of entering into 
the advisory agreement. 
 
Financial Information 
Please see Item 18 of the Form ADV Part 2A – Disclosure Brochure. 
 

http://www.adviserinfo.sec.gov/


 

 

 

 

     Facts What Does Good Life Advisors Do with Your Personal Information? 

Why 

 

Financial companies choose how they share your personal information. Federal law gives 

consumers the right to limit some but not all sharing. Federal law also requires us to tell you 

how we collect, share and protect your personal information. Please read this notice carefully 

to understand what we do. 

 

What? 

The types of personal information we collect can include: 

 - Social Security number   - Investment experience 

 - Income                            - Account transactions 

 - Assets                            - Retirement assets 

 

When you are no longer our customer, we will continue to hold your information and share it 

as described in this notice. 

How? 

 

All financial companies need to share customers’ personal information to run their everyday 

business. In the section below, we list the reasons financial companies can share their 

customers’ personal information, the reasons the firm chooses to share personal information 

and whether you can limit this sharing. 
 

 

  

Reason We Share Your Personal Information 
Does the firm 

Share? 

Can you limit this 

sharing? 
For our everyday business purposes, such as to process 

your transactions, maintain your account(s), compliance 

purposes, respond to court orders and legal 

investigations, or report to credit bureaus. 

Yes No 

For marketing purposes to offer our affiliate products and 

services to you. 
Yes No 

For joint marketing with other financial companies. No No 

For our affiliates’ everyday business purposes – 

information about your transactions and experiences. 
No No 

For our affiliates’ everyday business purposes – 

information about your creditworthiness. No We don’t Share 

For non-affiliates to market to you. No No 

For your benefit upon request to your attorney and/or 

accountant. 
Yes Yes 

Questions? 

 
Direct/Fax: (610) 628-2080 

Denise.Brochu@GoodLifeFA.com 

 

mailto:Richard.Gromis@GoodLifeFA.com


 

 

 

 

What We Do 

How does the firm 

protect my personal 

information? 

To protect your personal information from unauthorized access and use, we 

use security measures that comply with federal law. These measures include 

computer safeguards and secured files and buildings. 

How does the 

firm collect my 

personal 

Information? 

We collect your personal information, for example, when you: 

- Open an account   

- Enter into an investment advisory account 

- Apply for insurance  

- Tell us about your investment or retirement portfolio 

- Seek advice about your investments 

 

We also collect your personal information from others such as credit 

bureaus, affiliates, or other companies. 

Why can’t I limit all 

sharing? 

       Federal law gives you the right to limit only: 

- Sharing for affiliates’ everyday business purposes 

- information about your creditworthiness 

- Affiliates from using your information to market to you 

- Sharing for non-affiliates to market to you 
 
State laws and individual companies may give you additional rights to 

limit sharing. See below for more on your rights under state law. 

 

Definitions 

Affiliates 

Companies related by common ownership or control. They can be 

financial and nonfinancial companies. 

     - We do share information with our affiliates 

Non-affiliates 

Companies not related by common ownership or control. They can be 

financial and nonfinancial companies. 

  - We do not share with non-affiliates 

Joint marketing 

A formal agreement between nonaffiliated financial companies that 

together market financial products or services to you: 

   - We do not jointly market 

 

Other Important Information 
Information for California, North Dakota, and Vermont Customers: 

In response to applicable state law, if the mailing address provided for your account is in California, North Dakota, or Vermont, we 

will automatically treat your account as if you do not want us to disclose your personal information to non-affiliated third parties for 

purposes of them marketing to you, except as permitted by the applicable state law. 

Massachusetts 

In response to a Massachusetts law, clients must “opt-in” to share non-public personal information with non-affiliated third parties 

before any personal information is disclosed. We may disclose non-public personal information to other financial institutions with 

whom we have joint business arrangements for proper business purposes in connection with the management or servicing of your 

account. 

 

You may request to limit the personal information that your financial advisor could disclose or take if they more to another 

brokerage or investment advisory firm by contacting us at (610) 628-2080 or by email to Denise.Brochu@GoodLifeFA.com. 

mailto:Richard.Gromis@GoodLifeFA.com
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